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Conference on Government in Business Formed 


ASHINGTON, D. C., Dec. 12.—Insurance in- 
terests last week joined with other indus- 
tries in the formation of the Conference of 
Government in Business, planned at a two- 
day meeting held in Washington at the call 
of a number of business men, including F. 
Highlands Burns, president of the Maryland 

Casualty Company, who had found that government competi- 

tion is becoming a serious menace to the welfare of many in- 

dustries. 

Municipal, county, State and Federal governments are all 
engaged in various forms of manufacture, construction or other 
industrial activity, in direct competition with the citizens by 
whose taxes they are maintained, it was declared. In the in- 
surance industry, government competition is taking the form 
of establishment of State funds for the insurance of workmen 
and the barring of companies from participation in workmen’s 
compensation business. The industry is also affected by the 
fact that it loses the business of bonding contractors, when 
government agencies themselves undertake work of manufac- 
ture or construction, and there is a further indirect loss of fire, 
casualty and other business when manufacturers who depend 
upon government orders close or reduce the size of their plants 
as a result of government undertakings. 

The case for the insurance industry was laid before the con- 
ference by Mr. Burns, who acted as presiding officer during the 
second session. It was, apparently, the first intimation the rep- 
resentatives of other industries had that the insurance business 
was among those most seriously menaced by the intrusion of 
government into business. Mr. Burns said: 





The largest line of business written by the companies is workmen’s 
compensation. Now, we have heard of competition from the govern- 
ment in business, but in seven States it is not only that we have com- 
Petition, hut we have been put out of business entirely from the fact 


that they have exclusive State funds, and you have to insure in the 
fund provided by the State. In ten other States we have competition 
from State funds, although the employer is allowed to insure in pri- 
vate corporations if he desires. 

We are regulated in other ways by the States, especially so far as our 
rates are concerned, but we are not quarrelling with the regulations. 
We are not allowed to make our own rates; they are made for us by 
the State or must have their approval, and you may be surprised to know 
that in these rates there is not one State that has ever allowed the com- 
pany one cent of profit. The rates are made with allowance for losses, 
expense and taxes; the expense is limited, we are allowed to pay only 
so much for the production of business, and the rest of the expense is 
also fixed. 

Where we are threatened at the present time is in connection with the 
automobile business. You might suppose, perhaps, that the insurance 
companies would be in favor of compulsory insurance because it would 
mean increased business, but as a matter of fact the companies are very 
much opposed to it because there are some who feel that perhaps the 
companies would not be willing to insure all that might be offered to 
them and if they did not they would have to have a State fund in which 
to place their insurance. 

Take the surety business. In some of the States they have had State 
deposit funds—none successful. The Post Office Department has cos- 
sidered several times the effect of bonding their own employes. Some 
of the States have had, and may still have at the present time, funds 
covering their State treasurers and other officers. 

But the greatest competition we have is in connection with the com- 
pensation business. In some States we have been put out of business en- 
tirely. In the last two sessions of Congress there has been introduced a 
bill to make compensation insurance compulsory in the District of Co- 
lumbia and have an exclusive Government State fund and not allow the 
private companies to write the business. Proponents of that bill admit 
freely that it is to be a model bill for all States in the country, and they 
propose to have the bill passed in all States, which would mean the 
elimination of private insurance so far as compensation insurance is 
concerned. 


There is no denying that there are fields in which govern- 
ment has no call to operate, Secretary of Commerce Hoover 


(Continued on page 9) 
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Actuaries’ Opinions on the American Men Mortality 
Table as a Legal Valuation Standard 
for Life Policies 


(Continued from previous issues) 


HE question as to whether the American Men Mortality 
Table should be made permissive as a legal valuation 
standard for life insurance policies has engaged the 

attention of actuaries, Insurance Commissioners and company 
officials throughout the country ever since it was first agitated. 
With a view to learning the real feeling of the companies, 
THE SPECTATOR has communicated with the leading individuals 
in the field of life insurance endeavor and here, and in subse- 
quent issues, will present the replies received. 

Letters were printed in the issues of THE SpecraTor of 
December 3 and December 10. The following are additional 
answers; others will be printed in subsequent issues: 


{To THE Epiror oF THE SPECTATOR] 


The present legal standards of valuation have been the means of 
developing life insurance to its present magnitude and high plane of 
service. Had it not been for the safe and sane valuation requirements 
now in effect in practically every state in the Union, many of the 
smaller companies, as well as many of those which today have attained to 
moderate size, would never have been founded, and lacking the enthusiasm 
which these companies have helped to inspire in life insurance, the 
great strides of the past twenty years would without doubt never have 
occurred. In taking away the basis upon which most of the life com- 
panies have developed, the structure will, I believe, be seriously weakened. 
The premium income of the average company is now burdened to 
such an extent by taxation and necessary acquisition expense that the 
contemplated change, (which would practically force a reduction in 
rates), would seriously hamper the younger companies in their pro- 
gram of increased service to policyholders. 

We hear a great deal from the proponents of the American Men 
Table about the inequalities of the American Experience Table as 
between the older and the younger ages. Would the use of the Ameri- 
can Men Table result in a more equitable rate to policyholders? To my 
mind, it is extremely doubtful, for if we were to pursue the subject 
of equity to its logical conclusion, we would be forced to a multiplicity 
of groups with premium rates based upon a scientific analysis of each. 
We would require premium rates for groups ad infinitum, the standard 
classes being subdivided according to the “degree” of standard mortality, 
so to speak, while sub-standard business would require premium rates 
and values based on a true mortality curve with the incidence of mor- 
tality properly placed. Even the various plans of policies would require 
rates based upon different mortality experiences. In other words, equity 
must always from a practical standpoint have its limitations. The 
inequities that would continue to exist under the American Men Table 
as between different classes of policyholders and different companies 
are greater, I believe, than any now existing as between the younger 
and the older ages under the American Experience. Why so much 
concern over one inequity which is eclipsed by numerous others of 
equal or greater consequence? 

Again, there seem to be some qualms about our having failed to 
utilize the results of the exhaustive investigation which led to the 
American Men Table. But have we not utilized, and are we not con- 
tinuing to utilize, these results so far as is practicable in the internal 
affairs of our companies? The statistics gathered are serving a useful 
purpose, and will be the basis of future comparison when further 
investigation is undertaken. There is no real need, it seems to me, 


of taking so radical a step as a change in the valuation basis to justify 
the labor expended in making the investigation. 


Furthermore our 


rapidly changing underwriting methods, due largely to progress in the 
substandard field, may prove, when further mortality studies are under- 
taken, to have resulted in a standard mortality departing considerably 
from that of the American Men Table. 

From the point of view of the participating company, nothing would 
seem to be gained by the proposed change, while for all companies, 
the labor involved in preparing new rates and new tables of reserves 
and values would be no inconsiderable item of expense. 

Arthur W. Larsen, Actuary, Volunteer State Life Insurance 

Company. 


[To tHE Epiror or THE SpEcraTorR] 

This is in reply to your letter of November 25, requesting my views 
on the question, “Should the American Men Mortality Table be made 
Permissive as a Legal Valuation Standard?” 

I know of no reason why the American Men Mortality Table should 
not be made a permissive standard. On the other hand, I think there js 
one very good reason why the American Men Mortality Table should 
be permitted as a legal valuation standard, and that is to overcome the 
important defect in the present standard, which practically compels 
some non-participating companies to charge higher premiums at the 
younger ages than what experience indicates is necessary. 

A. A. Rydgren, Vice-President and Actuary. 
Continental Life Insurance Company. 


[To THE Eprror or THE SPECTATOR] 

I have your communication of the 20th instant requesting my views 
on the subject “Should the American Men Mortality Table be Made 
Permissive as a Legal Valuation Standard.” 

Personally I do not at this time favor the adoption of the American 
Men Mortality Table either as an optional or a compulsory standard 
of valuation. While it may be true that this new table more accurately 
represents the mortality experience of American life insurance com- 
panies, I think its adoption as a legal standard of valuation might 
have a detrimental effect on the life insurance business. 

American life insurance companies, particularly during the past 
quarter of a century, have taken a very prominent place in the financial 
world. These companies have established for themselves a reputation 
for safety and security to policyholders and beneficiaries unequaled by 
any of the other great institutions which have to do with the handling 
of funds of the public and conserving same over a period of years 
without loss to the individual whose funds are so handled. 

It seems to me that one of the important reasons why American life 
insurance companies have been able to maintain this unequaled record 
and reputation is due largely to the basis on which these companies are 
operating—namely, the American Experience Table of Mortality. It is 
admittedly true that the actual mortality experience of most companies 
is considerably lower among policyholders at the younger ages than 
the expected mortality based on the American Experience Table but 
this “savings from mortality” has made it possible for life insurance 
companies to become strong financial institutions in addition to enabling 
them to grow rapidly and to improve the service to policyholders and 
beneficiaries. 

The business of life insurance companies is to “make sure.” The 
American Experience Mortality Table has been an important factor 
in enabling life insurance companies generally to carry out their policy 
contracts without loss to individual policyholders or beneficiaries. As 
a matter of fact, some savings from mortality is almost essential for 
every company in order to make it possible for such company to 
without suffering financial loss. In other words, many 

(Continued on page 35) 
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NOTICEABLE feature of the 
A year just drawing to a close has 


been the public awakening to the value 








of insurance companies’ stocks as invest- 
ments. The broadened interest has been 
evidenced by a demand which has raised 
the market prices of many insurance 
stocks far above their levels of a year 
wo. Favorable dividend records, steadily 
increasing business and resources, and 
generally low par values, rendering such 
stocks more readily purchasable, have 
combined to make insurance investments 
attractive to investors. The augmented 
demand due to a better realization of the 
desirability of insurance stocks from the 
investor's viewpoint has led to very ma- 
terial advances in their market prices, one 
analyst, R. C. Rice, stating that since the 
beginning of this year the market quota- 
tions of a group of miscellaneous insur- 
ance stocks have advanced on an average 
31 per cent, while a group of Hartford 
stocks averaged a gain of 35 per cent. A 
number of individual insurance stocks 
have gone up in price far above the aver- 
age gains, and the early investors have 
profited 
are other opportunities for profit in the 


accordingly. Doubtless there 

Insurance investment field awaiting the 

perspicacious and careful investor. 

AC Was well said by Bacon, “reading 
maketh a full man,” and this fact 

has been emphasized by President R. W. 

“tevens, of the Illinois Life Insurance 


Company, in expressing his views to his 





anything relating to insurance other than 
his own particular company and its poli- 
cies, and he is not fitted to discuss the 
life 


hasis with friends, prospects and policy- 


business of insurance on a social 


holders.” He strongly advises the utili- 


zation of insurance journals for secur- 
ing news, comment, information as to 


various news of insurance, and “splen- 


did articles on selling.” That his advice 


is sound, many successful agents can 


testify, 





RDINARILY we would expect that 

lawyers would be leaders, not fol- 
lowers. Not so the Association of Life 
Insurance Counsel, however. The stamps 
of approval had been placed upon the 
Jones family by several important insur- 
ance organizations when the above-men- 
tioned body decided to join the parade. 
Consequently James C. Jones, general 
the National As- 
surance Company, of ‘St. Louis, is the 


counsel of American 
third of a triumvirate of Jones who are 
presidents of national insurance organi- 
zations. rank L. Jones, of Indianapo- 
lis, president of the National Association 
of Life Underwriters, and Cliff C. Jones, 
of Iansas City, president of the Na- 
tional Association of Insurance Agents, 
are the other two. If one of the great 
casualty bodies would only make it a 
quartet there would then be plenty of 
close harmony in the insurance business. 





| ester L. JONES, president of the 
National Association of Life Under- 
writers, has used an original variation of 
an old scheme to encourage attendance 
at the 1926 National convention of his 
organization. In the current issue of 
the Life Association News,, members are 
urged to join the convention savings club 
local associations. “See 


of their your 


secretary,” says Mr. Jones, “and learn 
how to guarantee your vacation and con- 
vention attendance in lovely Atlantic 
City.” 
and its success or failure will be watched 


This certainly is an original idea 
with much interest. If it gets away to 
any kind of a start the Philadelphia As- 
sociation can look for the biggest conven- 


tion ever. 


Several months ago the Board of Control of 
the National Rural Letter Carriers Associa- 
tion authorized by the membership to 
arrange for a policy of life insurance, on the 


was 


group plan, that could be made to cover the 
entire membership. Preliminary negotiations 
were entered into at that time which finally 
culminated in a conference, at the National 
headquarters of the Association in Washing- 
ton, between officials of several life companies 
and the officers of the Association. After a 
complete investigation the contract was awarded 
to the Life Com- 
pany, Houston, Texas. which was represented 
by President E. P. The contract 
as definitely executed bears the signatures of 
W. A. Keown, president of the Association: 
L. G. Blackman, and Lucien 
Andrews, treasurer and supervisor of 


Great Southern Insurance 


Gree wood. 


secretary, 
insur- 
ance. 


Union Trust Company Opens $5000 
Scholarship Contest on Life Insurance 
third scholarship 
essay contest this year on the subject “The 
Advantages of Life Insurance,” the Union 
Trust Company, Detroit. entertained upwards 
of 500 guests at a dinner-meeting December 3 
at the Hotel Statler. Those present included 
the heads of all Detroit 
high officials in the insurance world, and senior 


Launching its annual 


insurance agencies, 


class presidents, principals, superintendents and 
editors of 130 high schools in and near Detroit. 


Frank L. Jones, president, National Asso- 
ciation of Life Underwriters, Indianapolis: 
Winslow Russell, vice-president, Phoenix 
Mutual Life Insurance Company, Hartford, 


Conn.; Edwin L. Miller, assistant superintend- 
ent, Detroit public schools, and John A. Rey- 
nolds, vice-president, Union Trust 
Company, were the principal speakers. An in- 
surance film. “It Might Happen to You,” re- 


assistant 


ceived much applause. 3 


United Fidelity Life Meeting 


A sufficient volume of new production 11 


1926 to increase the business in force to not 
less than $25.000,000 was pledged by the agents 
attendiig the annual convention of the United 
Fidelity Life Insurance Company at its home 
office in Dallas, December 4 and 5. The of- 
ficers of the company estimate this will require 
approximately $1,000,0co per month during the 
year. 
D. E. 


presided at the 


Wageoner. president of the company, 
hancuet Friday even- 
at the Adolphus Hotel, at 


which the company celebrated its fifth anniver- 


annual 
ing, December 4, 
sary. The menu and program were contained 
in one of the company’s regular policy forms, 
with illustrations of the several feature stunts. 


The company will close the year with ap- 
proximately $20,000,000 in force. 
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Youth and the 
Philosophers’ Stone 


For ages men have tried to find the philosophers’ stone—and 
failed. Yet many still spend their younger years in a vain 
hunt for the element that is expected to turn base metals into 
gold—quick riches. 


Thus years of opportunity and productivity are wasted by 
great numbers while others are attaining the object by system- 
atic industry and thrift, which continue to be the elements that 


make gold. 


The welcome accumulation which a life insurance policy pro- 
vides, usually at a time when money is more important than 
ever, is the reward of good judgment shown early in life. 
Further, the appreciation of thrift which a life insurance policy 
gives the individual from the beginning helps build character 
and assists him through the years in all his activities. 


A life insurance policy should be the first thought of a young 
man starting out in life. The older inan of experience who 
suggests it to him does the young man a real favor. 








The Prudential Insurance Company of America 
EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey 
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MUTUAL BENEFIT’S ACTION 


Company Putting Up New Home Of- 
fices Outside Newark Business 
Section 





PLANS FOR EXPANSION 





Site Has Frontage on Three Streets—Pro- 
vision Made for Comfort and Welfare 
of Staff 


The Mutual Benefit ‘Life Insurance Com- 


pany is announcing plans for a new home 


ofice building to be located about two and one- 
half miles north of its present site in New- 
ark, N. J. The growth of the company made 
this step necessary, the present building be- 
ing insufficient to provide room for the en- 
larged staff. 

The home office has beer located on its pres- 
ent site since 1860. The original building was 
demolished in 1904, and a new building erected 
on the same site, which had been enlarged by 
additional purchases. The location is in the 
heart of the congested business district of 
Newark where land values are very high. 
After careful and prolonged discussion, it was 
decided to acquire a new site away from the 
congested section. The new site has a front- 
age on three streets. The building*is so planned 
that the main light will come from the north. 
This is generally regarded as contributing to 
the best possible working conditions. 

The plans, as drawn, provide for the ulti- 
mate use of the entire plot, but present opera- 
tions embrace only a portion. A cut of the 
new building is presented herewith. The part 
now being erected will have a width of 172 
fect and a depth of 273 feet. It will be six 
stories high, which is also the height of the 
ultimate building. With this height the plot is 
large enough to furnish accommodations for 
a staff of nearly six thousand. The building 
will be set back forty feet on one street, and 
twenty feet on the others, thus assuring an 


abundance of light and air. The exterior will 


be of Indiana limestone. 


The finance department will be located on 
the ground floor immediately to the right of 
the main entrance. Beyond the finance depart- 
ment the correspondence and claims depart- 
ments will be located. The agency and pur- 
chasing departments will be on the ground 
floor to the left of the main entrance. The 
executive offices with the board and committee 
rooms, and the law department, will be on the 
second floor. The mathematical department 
will be on the third floor, the accounting and 
renewal departments on the fourth and the new 
business department on the fifth. In each of 
the third, fourth and fifth floors there is an 
unbroken working area of approximately 27,- 
000 square feet. 

The dining room for the clerks will be on 
the sixth floor. This will be set back about 
twenty feet from the and side of the 
main building, affording a promenade. An 
infirmary is to be located on this floor. 


front 


The elevators, of which there will be twelve, 
are Jocated in a separate wing, which also 
contains on each floor necessary locker rooms, 
ete. 

In a separate wing, opening off the main 
corridor on the ground floor, which by the 
way, is the only corridor or hallway in the 
building, except in the executive quarters, there 
will be an assembly hall, the main floor and 
gallery of which will seat about twelve hun- 
dred. This will be used primarily for staff 
meetings. Beneath the assembly hall will be 
a gymnasium containing about 16,0c0 square 
feet. In line with the enlightened sentiment of 
the day, the company is making all reasonable 


provision for the comfort, well-being and 
health of the staff, 
Building operations were started in June 


last, and it is expected that the building will 
be ready for occupancy early in 1927. With 
the completion of the new building, the com- 
pany will dispose of its present home office. 




















New Home Office, 


Mutua. BeneFit Lire INSURANCE COMPANY 
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PROPOSES LEGAL RESERVE PLAN 
Directors of Mlinois Bankers Life Associa- 
tion Would Change to Stock Plan 

Policyholders of the Illinois Bankers Life 
Association will meet on December 30 for the 
purpose of voting on a contract calling for 
the reinsurance of the company in the Illinois 
Bankers Life Assurance Company, organized 
for that purpose. The association has over 
$110,000,000 of insurance in force. 

It is the desire of the officers and directors 
of the company to change to a legal reserve 
basis in order to give members policies which 
have unchangeable guaranteed level rates, pro- 
viding for cash loans and paid-up and ex- 
tended insurance equities. 

One of the interesting features of the plan is 
an agreement by which the new company is to 
pay $450,000 to a trust fund for the benefit of 
certificate holders, over a period of ten years. 
This amounts to a payment for good will. 

Actuary George Graham of St. Louis writes 
as follows: “November 1925—To the 
Members, Illinois Bankers Life Association— 
The reorganization of your association on a 
basis that will insure its permanency and en- 
able it to continue to grow and prosper is a 
matter of concern to every member. 

The proposed agreement will add to the se- 
curity of your policy and make it possible for 
the reorganied company to offer new insurance 
to present members and to the public in gen- 
eral on terms as advantageous and attractive 
as those offered by other legal reserve compa- 
nies and give to the agency force of the com- 
pany a fresh inspiration to build Illinois Bank- 
ers even bigger and better in the years to come. 

You will serve your own interests and at the 
same time advance the welfare of your com- 
pany by voting for the plan proposed.” 

R. M. Messick, who describes himself as “in- 
surance counselor” and “adjuster,” ‘has mailed 
out a circular letter to governors, attorney 
generals, insurance commissioners and insur- 
ance journals criticizing the officers of the 
Illinois Bankers Life Association for thus 
planning to reorganize the company as a stock 
company. 


25; 


Col. D’Olier Becomes Vice-President of 
Prudential 

Colonel Franklin D’Olier of Philadelphia 
was elected, on Tuesday, a vice-president of 
the Prudential Insurance Company of America, 
Newark. Colonel D’Olier will take office Janu- 
ary 1, and will be associated with President 
Edward D. Duffield, in charge of administra- 
tion. 

Colonel D’Olier entered war service in April, 
1917, organized the Salvage Division, and was 
discharged as lieutenant colonel on the General 
Staff in 1919. He won the Distinguished Ser- 
vice Medal, and received from France the deco- 
ration of Commander in the Legion of Honor. 
He was elected first National Commander of 
the American Legion in November, 1919. 

He is a native of Burlington, N. J., and a 
graduate of Princeton University. He is presi- 
dent and treasurer of Franklin D’Olier & Co. 
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MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 


Admitted Assets 





Tue TOTAL ADMITTED ASSETS of the New York Life Insurance Company, as of 
December 31, 1924, according to the laws of the State of New York and the rulings of the 
Insurance Department, were $1,055,896,210.42. 

This large amount is the guarantee that is behind the Company’s contracts covering 
insurance to the amount of over four billion, six hundred and ninety-five million dollars. 
The service which the Company has promised to render to its policy-holders is backed by 
resources sufficient to make its promises good. 

Of this amount over eight hundred millions consist of the Savings Element in the 
Company’s policies. It has already been shown that over one hundred and sixty-seven 
millions of this fund was serving policy-holders in the form of loans. Other millions were 
serving many interests by supplying needed capital. 

The income of the Company from invested funds in 1924 was over fifty million dollars. 


The character of the Ccmpany’s investments is limited by law and they are of very 
high grade. The chief securities are— 
Mortgage loans on real estate; 
Loans to policyholders on the security of their policies; 
United States, State and Municipal bonds; 
Mortgage bonds of railroads and public utility companies adequately secured. 
By loans to these business interests the Company is serving the public. It thus does 
a double service—one to its policyholders, the other to the public at large. No other agencies 
except life insurance companies and savings banks gather the small savings of many people 


and put them at work earning money for those who save and supplying needed capital for 
carrying on the business of the country. A country without capital is a desert or a wilderness. 


A few years ago fear was expressed that life companies were becoming too large, but 
a wiser view now prevails, because it is seen that the Jarger the company the greater service 
it is able to render. 





Can the New York Life, with its great resources, 
be of service to you under one of its contracts? 





NOT A COMMODITY—BUT A SERVICE 


DARWIN P. KINGSLEY, President. 
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Phoenix Mutual Life to Decrease 
Premiums 

During its seventy-fifth anniversary year, 
the Phoenix Mutual Life, of Hartford, is mak- 
ing an announcement of considerable interest 
to the public and life insurance men. Effective 
July 1, 1926, it will increase its dividend scale 
and decrease the premiums under a group of 
policies which it calls its “Seventy Special” 
policies, and also under term policies. The 
decrease in premiums becomes effective Janu- 
ary 1, 1926. 

The new dividend scale contemplates dis- 
tribution of dividends amounting to about 11 
per cent more than the present scale. On the 
average, the reductions in premiums under the 
“Seventy Special’ and term policies amount 
to approximately 8% per cent. 

Under all classes of policies, the result of the 
new dividend scale and reduction in premiums 
will be to lower the net cost. 


Writes 717 Applications in One Month 

H. E. Van de Walker, Michigan State man- 
ager of the Peoria Life Insurance Company, 
Peoria, Ill., wrote 717 applications for life in- 
surance during November, thereby overtaking 
the record of E. B. Houghton, agent of the 
Guardian Life Insurance Company of America, 
at Rochester, N. Y., who wrote 690 in one 
month. 

Mr. Van de Walker’s total business amounted 
to $1,370,250. He is mayor of Ypsilanti, 
Mich, and has a host of friends throughout 
the State. 


Brooklyn National Life Appointment 


The John S. Gaynor Agency has been ap- 
pointed by the new Brooklyn National Life 
Insurance Company its second general 
agency in The partners in the 
agency, John S. Gaynor, Louis Lax and David 
Lowenkron, have writing general and 
life insurance business in Brooklyn for sev- 
eral years. For the time being, life department 
of the agency will be located at 212 Broadway, 


Brooklyn. 


as 
Brooklyn. 


been 


Haight, Davis & Haight, Inc., Will Do 
Actuarial Business 
IxpraNapotis, Inp., December  14.—The 
Haight, Davis & Haight, Inc, has been 4n- 
corporated at Indianapolis with a capital stock 
of $25,000 to do a 
The incorporators 


general actuarial business. 
are: Frank J. Haight, 
Frank H. Davis and Arthur M. Haight. 


Southern Union Enters Oklahoma 
The Southern Union Life Insurance Com- 
pany, Fort Worth, 
Oklahoma. R. F. 


recently entered 
Poyner, who for the past 
two years has been Texas manager for the 
Peoria Life Company, has been 
He has established head- 


(uarters at Oklahoma City and has already 
Secured 


Texas, 


Insurance 
made State manager. 


a good volume of business. 





Conference on Government in Business 
Formed 


(Continued from page 3) 


but 
and 


the brief address, 


are 


told conference in a 
there other 
monopoly, in which the public welfare demands 
government interference. 

The conference adopted resolutions declar- 
ing that whether municipal, 
county, State or Federal, should abstain from 


fields, involving fraud 


government, 


business in which citizens may properly and 
legitimately engage, holding that government 
in business means the establishment of a so- 
cialistic State and the ultimate destruction of 
all individual opportunity, and calling 
business to oppose every existing or proposed 
intrusion by government into the proper field 
of private enterprise. 

The activities of the organization, which will 
be largely in securing the co-operation of or- 
ganizations already existing which may be in- 
terested in this question, will be carried on by 
an executive committee of eleven, of which 
Mr. Burns is a member, and a budget of not 
exceeding $50,000 was authorized for the first 
year’s work. 

Among those present at the conference were 
a large number of insurance men, including: 
John W. Downs, Boston. Insurance Federa- 
tion Massachusetts: H. W. Bartholomew, 
Washington, Industrial Insurers Conference; 
David Van Schaack, Hartford, 7Etna Life; T. 
W. Dealy, Atlanta, Underwriter ; 
Roscoe R. Gilkey, New York, Surety Associa- 
tion of America; Joseph H. Miller, Utica, 
New York State Insurance Federation; S. H. 
Pool, Philadelphia, Pennsylvania Insurance 
Federation; Stephen W. Gambrill, Laurel, and 
Washington Bowie, Jr., Baltimore, Fidelity and 
Company of Maryland; Charles I. 
Lunsford, Roanoke, Virginia Insurance Fed- 
eration; Charles S. Ashley, Jr., New Bedford, 
Massachusetts Insurance Federation; James L. 
Case, Norwich, Conn., National Association of 
Insurance Agents: William B. Wood, Balti- 
New Amsterdam Casualty Company; 
Norman R. Moray, Hartford, Conn.; Elnrer 
A. Browne, Washington, Pacific Mutual Life; 
Holcombe G. Johnson, Washington, National 
Association of Casualty and Surety Agents; 
Henry S. Ives, Chicago, Casualty Information 
Clearing Hoose; John T. Hutchinson, Detroit, 
Insurance Federation of America; W. G. Wil-e 


upon 


of 


Southern 


Deposit 


more, 


son, Cleveland, National’ Association of Cas- 
ualty and Surety Agents; M. E. Jewett, New 
York: Walter G. Falconer, New York; F. 


Robertson Jones, New York: Jesse L. Phillips, 
New York, and F. Highlands Balti- 
more, National Bureau of Casualty and Surety 


Burns, 


Underwriters. 

Arthur Hunter Honored by Institute of 

Actuaries 

At the ordinary general meeting of the In- 
stitute Actuaries (England) held on No- 
vember Arthur Hunter, chief actuary of 
the New York Life Insurance Company, was 
unanimously elected corresponding member for 
the United States. 





of 
30, 


. 


The E. A. Woods Agency and Benevolent 
Insurance 

The Edward A. Woods Company, general 
agents for the Equitable Life of New York, 
at Pittsburgh, secured Dr. Maitland Alexander, 
pastor of the First Presbyterian Church of 
Pittsburgh and former moderator of the 
Presbyterian Church of America, to speak over 
the radio on the subject of benevolent insur- 
ance, he having been scheduled to broadcast 
from station KDKA on December 16.  Fol- 
lowing this talk, the Edward A. Woods Com- 
pany planned to devote the energies of its 
entire agency force on Friday, December 18, 
to the solicitation of life insurance for the 
benefit of charitable, religious and philanthropic 
institutions. The agency made arrangements 
to develop this idea throughout the territory, 
and has also received letters from prominent 
men endorsing the plan. 


Randall Month for Minnesota Mutual 


December is Randall Month with the Min- 
nesota Mutual Life Insurance Company, in 
honor of President E. W. Randall, who will be 
67 years young on January Ist. Each agency 
has been assigned a quota, which quota has 
been voluntarily raised, in the majority of 
cases, all the way from 50 to 400 per cent, in 
order to make January 1 a day never to be 
forgotten for Mr. Randall. At the close of 
December it is the intention to assemble the 
testimonial sheets, which carry a photo of the 
agent, together with his quota, his actual pro- 
duction, and his personal message to Mr. 
Randall, in a large leather volume and present 
them to President Randall. 


Southland Life Meeting 


The annual agents’ round-up of the South- 
land Life Insurance Company will be he!d at 
Biloxi, Miss. The Southland Life has recently 
entered the Mississippi field with the appoint- 
ment of Swep J. Taylor as general agent at 
Jackson, Miss., and M. A. and N. E. Darby as 
general agents at Clarksdale, Miss. Biloxi is 
one of the fastest growing resorts in the coun- 
try, is located on the Gulf of Mexico, and is 
but overnight fromr Chicago on a fast train. 
A day will be spent at Houston and New 
Orleans by the agents on their way to Biloxi. 


Little Rock Life Agents to Organize 


LitttE Rock, Arxk., December 14.—The or- 
ganization of a local underwriters’ association 
for Little Rock was decided upon at a meeting 
of the general agents’ and managers’ associa- 
tion of Little Rock. George B. VanArsdall, 
national instructor for the Equitable Life As- 
A meeting to or- 
will 


surance of New York, spoke. 
ganize the underwriters’ 
held December 14. 


association be 


National Fraternal Congress Proceedings 


The proceedings of the twelfth annual meet- 
ing of the National Fraternal Congress of 
America, held in Duluth in August, 1925, have 
been published and make a book of 548 pages. 
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Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 
Insurance. 
Attractive Policies. Liberal Commissions. Both 
Standard and Sub-Standard Risks. 
If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 
Business With Us. 
THE TWO-REPUBLICS LIFE INSURANCE COMPANY 
EL PASO, TEXAS 
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Public Life Accounts Being Audited 


President E. H. Burke, of the Public Life 
Insurance Company of Chicago, has advised 
stockholders of the company that the firm of 
Ernst & Ernst, public accountants, are now 
engaged in making a’ complete and accurate 
audit of the books of the company and that 
when the audit is finished the stockholders will 
be advised of the conditions covered by their 
report. President Burke also states in his 
letter to stockholders that the auditors have 
reported that thousands of dollars of the com- 
pany’s funds were used in an endeavor to keep 
the former officers in control. The present 
officers are now engaged in rehabilitating the 
company and it is their earnest desire ‘to put 
the company’s business on a profitable basis as 
expeditiously as possible, so that the stock- 
holders may receive dividends on their stock. 
Mr. Burke solicits the co-operation and support 
of stockholders, and suggests that they give 
no one proxies for the next election until they 
are more fully advised concerning the com- 
pany’s condition. He states that letters which 
had been sent to stockholders soliciting proxies 
for a so-called Public Life Proxy Committee 
were not sent out by or in any way author- 
ized by the company. 

The present official staff of the company is 
made up as follows: Louis Narowetz, chair- 
man of the board; Edward H. Burke, presi- 
dent and general manager; William Herwig 
and William Ullrich, vice-presidents; Fred H. 
Welsch, secretary-treasurer; Dr. C. A. Haines 
and Dr. William F. Schaare, medical direct- 
ors; William E. Rodriquez, general counsel. 


Minor Morton Resigns from Atlas Life 


Minor Morton, who has been agency director 
for the Atlas Life Insurance Company of 
Tulsa, Okla., has resigned that post, but has 
not yet announced his plans for the future. 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. ‘To-day, asin the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 

Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 





The New Vision in Business 

One of the ideals of President William H. 
Hunt, of the Cleveland Life Insurance Com- 
pany, Cleveland, O., has been, while building 
up the company, to add to the pleasure and 
health of its home office personnel for the 
mutual advantage of all concerned. In order 
to carry this into effect, the Cleveland Life 
Country Club was established, the clubhouse 
being built on the private estate of President 
Hunt, but a few minutes’ bus ride from the 
head office of the company. A booklet entitled 
“The New Vision in Business” has been got- 
ten out, which beautifully portrays the club- 
house, its surroundings and appointments, and 
so well describes its advantages that it is easy 
to imagine the pleasure and health which may 
be derived from the use of its facilities. 

The entire home office personal constitute 
the active membership of the club, and field 
men and agents are associate members. The 
government of the club is vested in a house 
committee of three, who are appointed an- 
nually -by the president, and they are assisted 
by other committees elected from the member- 
ship. The present house committee consists of: 
J. E. Teare, treasurer and assistant secretary 
of the company; Agnus M. Anderson, secre- 
tary to the president, and R. W. Price, agency 
secretary. Needless to say, the club is thor- 
oughly appreciated by the members of the 
company staff. 

Death of Dr. J. T. Priestley 

Des Mortnes Iowa, December 14.—Dr. 
James Taggart Priestley, aged 73 years, died 
suddenly at his home in Des Moines, Friday, 
December 11. He was one of the best known 
physicians in the State and had been active in 
medical circles for more than 50 years. At 
the time of his death he was medical director 
of the Royal Union Life Insurance Company, 
which position he had filled for several years. 
Although he retired from active practice three 
years ago he continued his services to the 
Royal Union Life and was in his office the day 
before his sudden taking away. He was prom- 
inent in all civic activities and rendered his 
community valuable service through the long 
stretch of years that marked a_ successful 
career. 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for good 
men. Special Agents and District 
Managers can make fine connec- 
tions. Also some good positions 
open in Michigan, Indiana, IIli- 
nois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











Goodman-Wolfson, Inc., to Represent 
Union Central in Brooklyn 


Charles B. Knight, general manager in New’ 
York for the Union Central Life Insurance 
Company of Cincinnati, announces the ap- 
pointment of Goodman-Wolfson, Inc., as 
branch managers of the agency’s new branch 
at 405 Stone avenue, Brooklyn, N. Y. 

The members of the firm are William Good- 
man, who is representing a number of large 
fire companies as branch manager in New 
York and Brooklyn, and S. Samuel Wolfson, 
branch manager of the Union Central Agency 
at Bible House. 


Officers of Western National of California 


The following officers have been elected by 
the recently organized Western National Life 
Company of Oakland, California: E. C. Lyon, 
president; F. F. Atkinson, vice-president; C. 
G. Johnson, treasurer; Charles H. Rome, medi- 
cal director; Benjamin R. Aiken, general coun- 
sel; Barrett N. Coates, consulting actuary; J. 
M. Miller, secretary. 

Mr. Lyon, the president, was formerly presi- 
dent of the Oakland Chamber of Commerce. 





unlimited production. 


rights. 


Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 


Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 














THE SPECTATOR 





Thursday 











MEDICAL DIRECTOR 


Mutual Life Insurance Company, located in large 
eastern city, desires to employ an Associate Medical 
Director who will give his full time to Underwriting 
work. Must be familiar with modern Underwriting 
methods and be qualified to take charge of Medical 
Department. 


Address Medical, care of THE SPECTATOR, 
135 William St., New York, N. Y. 


— 











State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 





Cooperation with its salesmen and service to its policyholders have char- 
acterized the 


EIGHTY YEARS OF LEARNING HOW 
that 
MAKES STATE MUTUAL FAMOUS NOW 
D. W. Carter, Secretary B. H. Wright, President 
Stephen Ireland, Superintendent of Agencies 








SHIELD POLICIE 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


Total claims paid 25 years ending 
December 31, 1924, $40,141,939.18 














Cc. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
Home Office, National Building NASHVILLE, TENN. 











INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURaNCE CO. 
208 S. LaSalle St., Chicago, II. 














WE WANT AGENTS 


to push our five=-point=nine policies. 
Excellent territory. lIowa, Minne= 
sota, Missouri, Nebraska and South 
Dakota. Liberal contracts for men of 
good reputation. 


“THE COMPANY OF CO-OPERATION” 





THE DES MOINES LIFE & ANNUITY CO. 


Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 











NEW EDITION IN PRESS 
Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book no _in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 
CARBON MONOXIDE SEMILUNAR CARTILAGES 


POISONING SLEEPING SICKNESS 
WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 
SUNBURN ORCHITIS 
GOITRE HEMORRHOIDS 
CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 


INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 


TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 


TOTAL DISABILITY IRRE- 


TOTAL DISABILITY 
PARTIAL DISABILITY 





piano SPECTIVE OF HOUSE CON- 

EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 

NAMES ADJUSTMENT 

INFORMATION EFFECTS 


SECTION III 

This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


THE ADJUSTER’s MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Price, In Flexible Binding, $6.00. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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GENCY executives in insurance companies 


£4 nwst be ab’e to instill confidence and 


enthusiasm in those under them. 'o do this, 
ideas into concise, pithy 
recently 


they must put their 
An example is the mot 

Mee, 
agents for the 
financial results in 
the form of Mee 
“The sweetest notes of the horn of plenty are 


language. 
coined by John L. 
superintendent of 

Surety, on the subject of 


vice-president and 
National 
commissions. Mr. says: 
bank notes.” 

ALVIN M. BERGER, United States man- 

ager for the London Guarantee and Acci- 
dent Company, went to Washington, D. C., last 
week, where he took a prominent part in the 
meeting held to discover methods for curtail- 
ing government interference in private enter- 
prise. 
wa MILLER HAMILTON, president of 

the Federal Company, 
which is writing travel and pedestrian accident 


Life Insurance 
policies through the Chicago Tribune, is the 


only insurance executive we have yet seen 
who carries a portable radio set on his travels. 
The set is enc'osed in what appears to be an 
ordinary suit case and is very compact and 
While in New York city attending 


the Life Presidents’ convention, Mr. Hamilton 


efficient. 


had the set in operation in his room and thus 
entertained his guests. 


Would Investigate Equitable Surety Stock 
Sale 

St. Lovis, Mo., December 14.—State Super- 
intendent of Insurance Ben C. Hyde, on Satur- 
day, December 5, appeared before Circuit Judge 
Hamilton in St. Louis and asked for authority 
to employ counsel to make a thorough investi- 
gation of the sale of 2475 shares of the 2500 
shares of capital stock of the Equitable Surety 
Company to I. Newton Spier, an attorney of 
New York city. 

The stock in question was held by the New 
England Equitable Insurance Company of 
Boston, Mass., which is being liquidated, and 
was sold by Harry Ham, receiver, to Spier for 
$1000. The stock, according to Superintendent 
Hyde, has a real value of $100,000. The re- 


maining 35 shares of the Equitable Surety 
Company stock is owned by David McCormick 
of Jackson County, Mo. 


Fitzgerald Bill Reintroduced 
WasuincTon, D. C., 
fight to provide compulsory workmen's com- 


December 14.—The 
pensation insurance for the District of Colum- 
bia will be continued during the present session 


of Congress, Representative Fitzgerald of 
Ohio having reintroduced his bill providing for 
a Government fund and the exclusion of private 
from the business. The 


ce ympanies measure 


passed the House during the last session of 
Congress, but died in the Senate. 
Underhill of Massachusetts, 


the bitterest foe of the Fitzgerald bill, will con- 


Representative 


tinue his battle against it and will reintroduce 
his measure, which is more favorable and 
leaves the field open to the companies. 
Representative Sinclair of North Dakota has 
introduced a resolution providing for the crea- 
tion of a joint commission of the House and 
Senate to “investigate the subject of crop in- 
surance with a view to determining the prac- 
creating a Gov- 
other 


ticability and expediency of 


ernment crop insurance bureau or 


agency.” 


Companies and Agents to Confer on 


Blanket Fidelity Bonds 

At the meeting of the National Association 
of Casualty & Surety Agents, held at French 
Lick Springs during the early fall, the mem- 
hers determined to have the general agents 
represented when any move was to be decided 
upon hy the companies or bureaus, provided 
the propesed action affected their interests. 
Their policy hecame one of “no action without 
representation.” 

A committee, appointed shortly thereafter, 
Surety 


America to permit general agents a hearing 


has now asked the Association of 


before any change in commission is put in 
force on the blanket fidelity bond cover which 
member companies of the Association are soon 
to issue. 

This request has been complied with by the 
Surety 
company committee composed of the National 
Indemnity, New Amsterdam 
Indemnity and United States 
Fidelity & Guaranty to discuss the prohlem 


Association and it has appointed a 


Surety, Glcbe 


Casualty, Sun 


with the committee from the National Asso- 
ciation of Casualty & Surety Agents. 


RATING REPORT 


Clarence W. Hobbs Addresses Insur- 
ance Commissioners 


RECOMMENDS PERMANENT PLAN 


Convention’s Representative Describes 
Work of National Compensation 
Council 


Clarence W. Hobbs, former Insurance Com- 
missioner of Massachusetts and now special 
representative of the National Convention of 
Insurance Commissioners to the National Cou> 
cil on Compensation Insurance, made a report 
of the ‘Council’s work during the year when 


he addressed te Commissioners’ convention 
in Chicago last week. The report supplemented 
presented at the 


San Antonio meeting regarding the permanent 


the paper Commissioners’ 
rate-making method adopted by the Council 
The adoption of this method was the outstand- 
ing feature of the Council's work during 1925 
and furnishes the key to all subsequent rate- 
making. 

Mr. Hobbs took up and discussed in succes- 
sion the operation of the permanent rate-mak- 
ing method; changes in rating procedure; the 
rating program changes in the 
experience rating plan; rate administration, and 
organization and membership. He said that 
“State rates are to be revised annually” and 
that this ‘will until 
compensation loss ratios exhibit a greater meas- 
ure of stability.” 


followed ; 


probably be necessary 


The report stated that changes in procedure 
have been put into effect by committee agree- 
ment instead of by constitutional amendment 
because it was believed better to experiment 
for a year before amending the constitution. 
The effect of rate revision in the several States 
was described by Mr. Hobbs in detail, but he 
indicated that changes in the experience rat- 
ing plan would await the filing of plans by the 
different groups of carriers. 

Dealing with the question of the Couneil’s 
organization and membership, Mr. Hobbs said 
that there were now 77 members in the Coun- 
cil, of which 47 are stock carriers, 20 mutuals, 
6 reciprocals and 4 State funds. During the 
year the Contractors’ Indemnity Exchange of 
California, and the Jamestown Mutual Insur- 











TO BROKERS 
For the only policy issued paying a woman for every illness (no exception) call 
THE MEACHAM AGENCY, Inc. 
Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 
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ance Company resigned and the Bituminoy Fa\ 

Casualty Exchange and the Security Unior 

Casualty Company were added. a 
In closing his report, Mr. Hobbs said: “ Rest 

renew the recommendations made at the Sx hese 

Antonio convention that the convention give pane 


consideration to the permanent rate-making onsoré 
plan adopted by the Council.” To this } ys a S 
added: a recept 


I also suggest a consideration by the com} — believes 
mittee on compensation insurance of the rat law sho 
administrative situation generally for the pur. . 
pose of pointing out such defects as have hee nished 
observed in the situation as it stands, whethe automob 
in the boards under supervision of the Counc} collected 


or in other organizations. 4 compt 
ther au 
Urges Amendments to New York Com P pie 
e amages 

pensation Law 
other at 


At a meeting of the New York Federation 
of Labor, held in Albany last week, Attorney. 
General Albert Ottinger urged amendments to RETA 
the State compensation law relating to a stand. 
ardized eye test for those engaged in hazard. 











ous work. He also suggested changes in the — 
regulations which would fix the liability of 
corporation officers failing to protect em. The R 
ployees; date interest on awards from the day 
the awards were made by the commission: - wre 
assess cost of appeals from compensation » 
awards against the appellants. np 
Capital of United G tee Is N shan 
apital of Unite uarantee Is Now sive | 
As the old year draws to $1,000,000 Moral 






The United States Guarantee Company has portance 
filed a report with the New York Insurance} jn the ir 
Department which shows that its capital in} yp” syste 
crease has been completed and the organiza 
tion’s capital is now $1,000,000. Issuance of 

— 


a close and a new one is 
about to take its place, we 
new stock included 4,500 shares sold to exist: 
ing stockholders at 200 per cent, thus adding | 
| 









‘e are SIENINGE off for 1925 and > $450,000 to surplus. The company will prob- 


ably amend its charter to permit the writing 








extend to you and VYOUrS of all classes of surety and casualty business. Healt! 
e With the completion cf its capital increase, pene 
: the United States Guarantee has assets of | Death 
Our best wishes for a Merry about $3,250,000, net surplus of approximately | 
° $1,150,000, capital of $1,000,000, and surplus to bu. 
: i Drink 
Christmas and a year of policyholders of $2,150,000. no 
Maat ebae Bankr 
Acquisition Cost Hearing in New York 
‘\e prosperous days. James A. Beha, Superintendent of Insurance 
4 for New York, has called a meeting of official Civil 
of companies doing a casualty business in New bor 
York. The gathering will be held to-morrow | iti 
morning in the rooms of the Merchants Ass | 
ciation and it is expected that the entire da | Auto 
will be devoted to a discussion of the acquis 





tion cost rules; particular emphasis being lai 
on cases in which excess commissions are be Traffic 

\ 
ing paid as of December 15. | Burg! 





[nter-Ctate Business 


January 26 Is Indiana Insurance Day 






FIRST ORGANIZATION _ al 
BROWN HOTEL BLDG. (5 Indiana insurance day will come on Tues | 
day, January 26, 1926. A big get-together bf | ii 
on the night of January 25, at the Claypoo | 
Hotel, Indianapolis, will be the opening evet! | Auto 
The morning sessions on Tuesday will 
divided between the fire, life and casualty ™ | es 
A . In ; Vliscel) 
terests and in the afternoon the Indiana !* | 
surance Federation will hold its annual meetin fein 















































hursday December 17, 1925 T H E S PECT ATO RK Casualty Insurance 
ituminoy Favors Compulsory Auto Liability senator contends that a cash deposit of, say, AUTO DEATH RATE 
ty Unio, Insurance $5 from each automobile owner would pro- 
, Des Mornes. Iowa, December 14.—State duce a sufficient sum to enable the State to 4924 Figure per 100,000 of Population 
said: Senator M. L. Bowman of Waterloo, who at- meet all claims for damages. Others there be Is 15.7 
the Sa tempted to get a bill through the last general who favor compulsory insurance, but their plan 
tion gir: assembly guiarantecing back deposits and who would compel every automobile owner to INCREASE FATALITIES SHOWN 
'e-making sponsored a bill in a previous session providing present a paid up policy to the authorities when 
) this kf = for a State loan to farmers, and who now is making application for the annual license, the Rate Was 14.9 in 1923; 12.5 in 1922, and 
a receptive candidate for lieutenant governor, term of the insurance policy running concur- 11.5 in 1921 
the com| — helieves that a compulsory automobile insurance rent with the life of the State license. The The death rate from automobile accidents in 
the rat faw should be enacted, insurance to be fur- argument for such a procedure takes note of the United States during 1924 was 15.7 per 
= lo nished by the State. He mente exact from ™ ties of ee wr artioat goa 100,000 of population, according to statistics 
whether automobile owners a flat insurance fee, to be who are law proof in case of damage to life -efeased by the Commerce Department at 
e Counc} collected when the State license is paid, making or property. The sponsors of such an act con- Washington, D. C., last week. The data were 
a compulsory procedure for the protection of tend that compulsory insurance will not work compiled from figures covering the sities. 
other automobile owners or for the meeting of a hardship to the responsible automobile owner, tion area, which now includes 88.4 ver gonial 
‘k Com: damages in case of accident in collisions with because he already carries ample insurance tO the {otal population of this country. The 
other automobiles or personal injuries. The protect himself in case of accident. total number of deaths from automobile acci- 
‘ederation aca - ______—S dents in 1924 was 15,528; in 1923 it was 14,411, 
Atry.. SS and in 1922 it was 11,666. 
iments tp RETAIL CREDIT COMPANY SHOWS In the list of unfavorable reports on such The automobile fatality rate per 100,000 of 
) a stand. STATUS OF RISKS “clippings,” bootleggers occupy first place and population was 14.9 in 1923; 12.5 in 1922, and 
1 hazard, Greatest Number of Unfavorable Reports second place is held by risks classified under 11.5 in 1921. From this it will be apparent 
es in the Affects Bootlegging Fraternity—Civil “civil action,” according to a recent tabulation that the death rate from this cause is per- 
bility of Action Comes Second of reports made. Automobile liability cases  sistently increasing. 
tect em The Retail Credit Company of Atlanta, as where an unfavorable report has been succeeded In the list of States as compiled for 1924, 
1 the day part of its information system, sends to every by the story of a bad accident are frequent California shows first with a death rate from 
nmission; user of its service all news of changes in the in the Retail Credit Company’s files and this automobile accidents of 32 per 100,000 popula- 
pensation underwriting status of risks on which reports is also particularly true of burglary cases tion. Wyoming's rate, 27.2 to the 100,000, was 
have already been made. This is done with- where “clippings” were furnished to show the next highest, followed by Florida, with 22.6: 
out charge and is in the nature of a compre- value of the original information given on the New Jersey, 21.7; Michigan, 21.2; Delaware, 
_ Now hensive summarization of data affecting risks. risk. Through the courtesy of W. A. Spencer, 19.8; Connecticut, 18.4; Washington, 18.2; New 
Moral hazard and other considerations of im- Jr., vice-president of the Retail Credit Com- York, 18.1; Rhode Island, 17.9; Oregon, 17.3; 
pany has} portance to company underwriters are included pany at New York, THe Spectator presents Massachusetts, 16.8; Pennsylvania and Utah, 
insurance} in the information furnished on this “follow- the tabulated risk information shown on this 16.7 each; Ohio, 16.5, and Maryland, 16.2. 
pital it) yp” system, page. North Dakota’s death rate was the lowest 
or ganiza- reported, 6.6 to the 100,000 of population. 
ance of , Mississippi was next, with a rate of 7, followed 
to exist: | | by Kentucky, 8; Nebraska, 8.4; Iowa, 85; 
s adding VOLUNTARY INFORMATION RECORD | Kansas, 9.4; South Carolina, 9.5, and Virginia, 
- peels No. Unfav Per Cent | 9-9. at 4 
writing Type Criticism Clippings Rpts. Unfav. _Among Cities, Paterson, N. J., had the 
business, Sa ee ne On eA ee 78 38 48.7 highest motor accident death rate, 34.8 to the 
increase, Me ie Pi Me ee ee 48 20 41.7 100,000 of population, with 49 deaths reported. 
ssets of | Weathe watery». (ec a ceek ek re cs oe eae ean 340 135 39.7 Pittsburgh, with a rate of 29.7, was next, while 
yximately | PRCINQERTIE ANS © ag -ha-c> ovougeeie news oes eee era rae 127 34 26.8 Salt Lake City, with 26.4, was placed third. 
urplus to cre WG lems yx: eho ise yoys aor ed ose 25 10 40 The report placed Camden, N. ]., next, with 
DPM) Le | cere, Sa qubcecdetvaatiae nomenon Heater cose 39 24 615 28.5; then Nashville, 27.5: Birmingham, 27.4; 
Domestic: “krOuDles <2 ches. sea ae ee ems 85 59 69.4 ee ae nn ae a7; 
Bankruptey— Voluntary ..c.. = sinh esa © ye es 40 23 Shee New Haven, Conn., 27.3; Salt Lake City, 26.4; 
York Eee Cy Tee 38 20 52.6 Trenton, N. J., 26.2; Detroit, 25.4; Youngs- 
[nsurance INGE: SHOWED 21-5 ooo oo ore Seuaerers 206 109 5a town, Ohio, 25.1; Kansas City, Mo., St. Louis 
f officials civil e ide Ce 337 296 87.8 and Wilmington, Del., 24.2 each; Cleveland and 
s in New Criminal Charges «1... 1. see ee eee eters 418 231 93.2 Cambridge, Mass., 24.1 each; Newark, 23.3, 
; BOGOR LR eta ces ied yen etn lao Sa lar evaeie maenois 1133 8 43 ta4 : 
eres Personal injuries—-Accidental Sr eee 65 ya 33.8 and Memphis, aol ; ; 
its Asso} | Wi oe oe es 17 8 41.2 The New York city rate was 16.6, with Chi- 
ntire day | Auto accidents—Unavoidable ...........44- 60 19 31.6 cago 19 and Philadelphia 13.5. In San Fran- 
> acquisi: | While’ drinking: .....%..-.... 19 9 47.4 cisco the rate was figured at 20.6, and for Los 
eing laid | Fault of others ........-.- 20 4 20 Angeles a population figure was not established 
? be ; IN@O-SDOW . .< 2-2 icasin sere os 314 107 34 44 7 “ae ithheld. New 
5 are oC ee etl Sepia ee genes and imal: 168 81 48.3 and the rate consequently was withheld. New 
| Burglary losses—Robbery ..........ceccense 105 48 45.7 Orleans was assigned a rate of 20.5, and Min- 
Hold-up EE ae ora ee aes ae 26 13 50. neapolis 20.6. 
e Day | , Bueitaus . ere sate eee. SF 26 45.6 The lowest rate was credited to New Bed- 
on Tues | Gen Fire Losses—Legitimate tee eee ees hin / 54.4 ford, Mass., 0.8. San Antonio, Tex., was next, 
ther bal} | i a A yo aaias SOR ERA a 18 si pt with 11.5, and then came Des Moines, 11.7, 
Claypol} | Mament Pid. ocean cs 4 4 100. and Fall River, 13.2, followed by Philadelphia. 
ng evel | Auto Theft Losses—Legitimate = «.. 2. 2s 57 20 35 
will be Appacene Fravd> «4. a. «33. ae 
ualty * | Miscellaneo: ssiiicitisshaiiedabiiheis kamal a “as rd 2 —The Life Insurance Estate is the title of a leaf- 
fiana In Pe A AN EY Ache Raat SRR S ee ee Ray Ratna ore Z let recently written by T. W. Blackburn, secretary of 
meeting a a the American Life Convention. 
a 
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HAS BIG BIRTHDAY PARTY 


R. A. Mansfield Hobbs Greeted by 250 
Personal Friends 


An unusual personal tribute was rendered to 
R. A. Mansfield Hobbs, the well-known New 
York insurance attorney, on the occasion of his 
fiftieth birthday Saturday evening December 
12. Over 250 of his personal friends, all of 
whom he could call by their first names, gath- 
ered at a dinner in his honor at the Biltmore 
Hotel. 

Charles A. Holland, president of the Inde- 
pendence Indemnity Company and of the Inde- 
pendence Fire Insurance Company, was toast- 
master. He expressed a special pride in being 
chairman because Mr. Hobbs is a director in 
and counsel for both the companies of which 
Mr. Holland is president. In fact the dinner 
was due to that fact. It is Mr. Holland's cus- 
tom to visit New York on the tenth of each 
month, and, in expectation of his December 
visit, Mr. Hobbs wrote him asking him to re- 
serve the evening of the twelfth to help cele- 
brate. This led Mr. Holland to suggest the 
dinner. 

There were three speakers besides the toast- 
master, George J. Fisher, M. D., Henry W. 
Jessup and Bayard P. Holmes. None of them 
made any reference to Mr. Hobbs’ business 
connections, except to mention his high stand- 
ing as a lawyer. But frequent references were 
made to his activities in Masonic and fraternal! 
circles as well as his high official connections 
with the Kiwanis Club. 


Casualty and Surety Club’s Christmas 
Party 


The Casualty and Surety Club of New York 
will hold an informal dinner and Christmas 
party, together with its annual meeting, at the 
Hotel Astor, New York, on Tuesday evening, 
December 29, at 6.30 p. m. There will be no 
speakers on this occasion, but the dinner will 
be devoted to fun and frolic in keeping with 
the holiday spirit. 

At the business session, officers will be 
elected, and a revised constitution and by-laws 
will be voted upon. The nominations for of- 
ficers are: President, James R. Garrett; vice- 
presidents, Edward C. Lunt and Frank J. 
O’Neill; secretary-treasurer, John Baptiste; 
four additional members of executive commit- 
tee: FE. A. St. John, W. L. Allen, T. J Gra- 
hame, John McGinley, Paul Rutherford. 


Will No Longer Write Alcohol Bonds 

Vice-Chairman Joel Rathbone, of the Na- 
tional Surety Company, has announced that 
the company will no longer write non-beverage 
alcohol or denatured alcohol bonds of any 
classification and has told the National’s agents 
that any authority they may have had to ap- 
prove and execute such bonds is withdrawn, 
effective immediately. 

This action, according to Mr. Rathbone, is 
the result of extraordinarily high loss ratio on 
such business, and because the company’s claim 
records are clogged with troublesome cases. 
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Business Mens Makes Record 
The November campaign held by the Busi- 
ness Mens Assurance Company of America, 
Kansas City, Mo., in honor of its president, 
W. T. Grant, made the past month the big- EQUITABLE 
gest in the experience of the company from 


the point of new life business and total vol- LIFE & CASUALTY 


ume. In addition Travis T. Wallace made a 
record for writing more business than was 
ever done by a member of that company in INSURANCE CO. 
one month. He wrote business to the amount 
of $114,500, the previous high mark being 
$103,500 by Joe Caldwell in December, 1924. 
The month was the greatest November in pre- Specializesin HEALTH 
mium income; $314,293.16, as against $273,- 
844.35 for November last year. and ACCIDENT IN- 
SURANCE with En- 
Maryland Casualty’s Bonding Claim Z 
itcietass tirely New Features 
Emil L. Hoen, manager of the Bonding which PLEASE. 
Claim Division of the Maryland Casualty Com- 
pany, of Baltimore, has resigned as of Decem- 
ber 31, to become associated with Edson & 
Company of New York. Ralph F. Proctor, 
fourth vice-president, will have general super- ¥ 


vision of the bonding claim division; otherwise 
the organization will remain as at present. 


City Service Mutual Taken Over 


James A. Beha, New York State Superin- And is looking for 
tendent of Insurance, has been directed to take “ 
over the assets of the City Service Mutual Agents in ILLINOIS, 
Casualty Company, located at 1775 Broadway, and District Managers 
New York city, according to a decision by 
Judge Proskauer, last week. in CALIFORNIA and 





KENTUCKY who 


S O U 7 Hy E R N ne ie Will Produce 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $7,046,054 Such Men Will Receive 
OS are ... 1,225,000 Large First and Re- 
PO ink cscnennces 745,272 


Twelve Years of Steady Growth newal Commissions. 


Prompt and Dependable Service 
to Both Patrons and Agents. 











We Solicit and Write: 


Surety and Fidelity Bon Li 
Accident and Health 


Plate Glass 
Workmen’s Compensation Address Casualty Department 
Employer’s and General Liability as 
Burglary and Automobile Insurance 360 N. Michigan Avenue 
Credit Insurance Chicago Illinois 








Let the Southern Serve You 
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HOME VICE-PRESIDENTS 


Frank E. Burke and Vincent P. 
Wyatt Promoted 








BOTH LONG IN SERVICE 


Wilfred Kurth Drops Secretaryship=Com- 
pany Now Has Five Senior Officers 


Two vice-presidents were added to the staff 
of the Home Insurance Company at a meeting 
of the board of directors held on Monday, 
December 14. Frank E. Burke and Vincent | ee 
Wyatt were promoted respectively to the offices 
of vice-president and vice-president and secre- 
tary. Wilfred Kurth, formerly vice-president 
wa secretary, was relieved of his secretarial 
duties. The senior official family of the Home 
‘s now as follows: Charles L. Tyner, presi- 
dent: Clarence A. Ludlum, vice-president ; Wil- 
fred Kurth, vice-president; Frank FE. Burke, 
vice-president; Vincent P. Wyatt, vice-presi- 
dent and secretary. 

Mr. Burke has been 
Home and its affiliated companies for twenty- 
one years. He is a native of Rochester, N. Y., 
was ‘educated in the public schools and a busi- 
after a short experi- 
a manufacturing con- 


connected with the 


ness college there, and 
ence as a bookkeeper in 
cern, entered the local agency of James John- 
ston, of Rochester, when he was_ nineteen 
years old. About three years later he was ap- 
pointed special agent of the Fmpire State In- 
surance Company, of which Mr. Johnston was 
secretary. In 1804 the Royal reinsured the 
business of the Empire State and took Mr. 
Burke into its service as special agent. He 
continued in this capacity ten years, when C. 
A. Ludlum, then recently appointed assistant 
secretary of the Home, induced him to join 
that. company’s organization as State agent in 
Western New York. 

In 1920 Mr. Burke was called to the home 
ofice of the Home and elected vice-president 
of the City of New York, whose control the 
Home interests had recently acquired. Three 
years later he was also appointed by Presi- 
dent Snow office manager of the entire Home 
fleet. He is vice-president and a director of 
the City of New York, vice-president and a di- 
rector of the Harmonia of Buffalo, and mem- 
Western Union and the Eastern 
Union as representative of both these com- 
panies. During his days in the field he served 
on various committees of the Underwriters 
Association of New York State, was at one 
time chairman of the executive committee and 
later president, 

Mr. Wyatt is a native of Newark, N. J., was 
educated in the schools of Babylon, L. I., and 
entered the insurance business as a broker in 
New York city. In 1900 he entered the service 
of W. S. Banta, local agent, and in July, 1902, 
became assistant counterman in the local of- 
fice of the Home. About a year later he was 
made counterman, in 1912 was appointed assist- 
ant secretary and in 1921 secretary. He has 


ber of the 


always been connected with the local depart- 
ment of the Home, and will continue in charge 


of that department as vice-president and secre: 
tary. He has served on various committees of 
the New York Fire Insurance Exchange and 
is regarded as one of the foremost local fire 
underwriters in this city. Mr. Wyatt is secre- 
tary of the Franklin Fire and assistant secre- 
tary of the Carolina, the City of New York 
and the Harmonia of Buffalo. 

Changes as follows have also been announced 
in the Franklin Fire Insurance Company of 
Philadelphia: Charles L. Tyner, president; 
Wilfred Kurth, vice-president and treasurer; 
Harold V. Smith, vice-president and secretary ; 
Vincent P. Wyatt, secretary. C. A. Ludlum 
remains as vice-president and C. A. Hulme as 
marine secretary. Both Mr. Kurth and Mr. 
Smith were elected directors of the company. 


John B. Sirich Joins B. D. Cole, Inc., in 
Florida 

John B. Sirich, secretary of the Pittsburgh 
agency firm of Logue Bro. & Company, has 
resigned from that post to become an official 
of the West Palm Beach, Florida, agency of 
B. D. Cole, Inc. This agency is one of the 
largest in its territory and is growing rapidly. 

Mr. Cole and Mr. Sirich wer> associated in 
ago both were 
officials of the National Union Fire Insurance 
Company of Pittsburgh, of which Mr. Cole’s 
brother, E. E Cole, is president. 

Mr. Sirich is well known in insurance circles 
throughout the country, having begun his in- 
surance career in the Baltimore office of the 
Insurance Company, of which his 
father was manager for many years. In 1903, 
he became associated with the National Union 


business some years when 


Boston 


Fire and for fourteen years was specia! agent 
and home office general agent. 
to New York where he 
several becoming secretary of 
Logue Bros. & Company at Pittsburgh. 

Mr. Sirich is an ex-president of the Smoke 
& Cinder Club in Pittsburgh and is a Mason 
and Shriner. 


Later, he went 
was in business for 


years before 


A. N. Lindsay Becomes Secretary 

A. N. Lindsay, heretofore general agent for 
the San 
chosen secretary of that company to succeed 
B. A. Sifford, who resigned to become Pacific 
department manager for the Security of New 
Haven. 
cies of the California, was appomnted assistant 
Spaulding, 
viously special agent for the Firemans Fund. 


California, of Francisco, has been 


J. A. Wilson, superintendent of agen- 


secretary, as was also M. E. pre- 


Security to Have Pacific Coast 
Department 

The Security of New Haven is to open its 
own Pacific Coast department at San Fran- 
cisco under the management of Benton A. Sif- 
ford the first of the year. 
represented on the coast by the Potter office 
for the past twenty years, lately in connection 
with the Firemens group and the Eastern Un- 
derwriters of the Camden. Mr. Sifford has 
resigned his position as secretary of the Cali- 
fornia Insurance Company. 
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HOLD LIVELY SESSION 


Colonel Button Threatens to Resign 
from Commissioners’ Convention 


TO MEET IN LOS ANGELES 


Large Amount of Unfinished Business 
Concluded—Honorary Membership 
Conferred 


Cuicaco, Itt., December 11.—The rumblings 
of trouble which marked the San Antonio meet- 
ing of the National Convention of Insurance 
Commissioners last summer nearly broke out 
into open flame at Chicago last week when 
Colonel Joseph Button, secretary of the con- 
vention, and Commissioner from Virginia, 
threatened unless the reso'utior 
calling for certain changes in the constitution 
were voted down. This resolution would make 
it impossible for the president or secretary of 
the convention to act as chairman of a commit- 
Mr. Button directly charged that this 
resolution was inspired as a personal and di- 
rect attack upon him, and said that if it were 
passed, he would withdraw from the organiza- 
tion, and that the State of Virginta, of whicl? 
he is Commissioner, would no longer be repre- 
sented therein. 

Clifford Ireland, seeking to pour soothing 
oil on the troubled waters, moved that con- 
sideration of this resolution be laid over untif 
the next meeting. “Time is a leveler of alf 
things,” he said, “and we should at all times 
have respect for the other fellows’ views. We 
should strive for charity of thought and elimi- 


resignation 


tee. 


nate the spirit of antagonism’ which does so 
toward right relations be- 
If we dissipate our energies in a 
private fight, we lose that much strength which 
I hope 
some one can rise here to iron out the difficuf- 
ties that have been presented by this resolu- 
tion.” 

Mr. Button explained that the resolution 
was unconstitutional, and should be killed for 
that reason. 

President Kendrick then whole 
question out of order on the ground that this 
was an adjourned meeting, and that it should 
be taken up at the next annual meeting and 
not until then. 

While Mr. Button was attempting to appeaf 
from the decision of the chair, Mr. Ireland 
again obtained the floor. “This is not the time 
nor the place,” he said, “for vindictive feel- 
ing. Mr. Button has been Insurance Commis- 
sioner of Virginia for many years, and he will 
He 
is fitted to be a real leader, and no one, so far 
as I know, holds any thought of deposing him 
from the position of trust and responsibility 
which he holds to-day, both in our organiza- 
tion and in the business and professional life 
of his own State. I want to appeal to this 
meeting to settle down and quit all foolishness. 
You can do more harm here in a few minutes 
than can be repaired by years of hard work.” 

Mr. Button retaliated with the statement that 


much destroying 


tween men. 


should go toward serving the public. 


ruled the 


hold that position for many more years. 
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if the convention really wanted to clear up the 
situation, it would be an easy matter to kill 
the resolution, and thus dispose of an ugly 
situation for all time to come. He again ap- 
pealed from the decision of the chair. 


H. L. Conn of Ohio then took up the battle. 
“What Colonel Button and Mr. Ireland both 
are aiming at is essentially the same thing,” 
he said, “If this resolution really is aimed at 
Colonel Button, it will not be passed. Further, 
even if this resolution is killed at this meeting, 
there is nothing to prevent the same issue be- 
ing revived at future meetings.” 

John C. Luning of Florida asked Colonel 
Button to withdraw his appeal from the chair, 
and allow the question to stand until the next 
annual meeting. 

Secretary Button then withdraw his appeal, 
after which a unanimous rising vote of con- 
fidence and esteem was taken in his behalf. 

After devoting Tuesday afternoon to com- 
mittee and grouping meetings, the general ses- 
sion of Insurance Commissioners met again 
Wednesday morning at 10 o’clock, to hear re- 
ports from various committees and to transact 
other business. 

The committee on unauthorized insurance re- 
ported on the resolution recommending the 
passage of uniform laws prohibiting the plac- 
ing of primary or direct insurance with un- 
authorized or unlicensed insurers. The com- 
mittee made no recommendation on this ques- 
tion unless the person moving the resolution 
would include reinsurance as well as direct 
writing, and unless the mover would submit 
the proposed resolution with any further reso- 
lution he desired to offer. 

With reference to group insurance for Fed- 
eral postal employees, the committee reported 
that this question was subject to the laws of 
individual States, but recommended to the con- 
vention that it disapprove such action. 

With reference to the resolution and bill now 
in Congress referring to the use of mail and 
other vehicles of interstate and foreign trans- 
portation for the placing of insurance in any 
State by any insurance company not licensed 
to do business therein, no recommendation was 
made for the reason that the committee be- 
lieved the bill, if enacted, probably would be 
invalid. 

The executive committee recommended that 
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Fes NODE See MOC NS RSE OSES COS 
CARBON MONOXIDE GAS 
Is There a Duty for Insurance Men? 
You and we, as fellow underwriters, know that CARBON MONOXIDE GAS 
is a frequent cause of fatalities. We are reminded of it especially at this time 
of the year. 
y his gas is a product of combustion from either stationary or automotive 
gasoline engines. It is invisible, odorless, tasteless, and non-irritant. To 
inhale a seemingly negligible quantity means almost immediate loss of life. 
Knowing this, it is clearly our duty to warn the owners of cars not to run their 
x 2) engines when garage doors or windows are closed. 
yd Join us in this work of safeguarding life. ‘Tell every insured that the only sure 
wy protection against CARBON MONOXIDE GAS is fresh air and ample 
lad ventilation. 
ey This is a duty, and it is yours as well as ours. 
‘J This appeal is for the furtherance of the Mg 
Vie CARBON MONOXIDE WARNING, WMA LLLCA Ea 
We) verbally or otherwise, to the General SF 
. Public. Lire INSURANCE COMPANY 
oF BOSTON, MASSACHUSETTS 

















the question of deposits in private banks be 


indefinitely postponed. Upon motion, the con- 
vention endorsed this action. 
The executive committee 
that at the meeting Tuesday 
Angeles had been selected for the next annual 
meeting place. The and the 
mid-winter meeting will be combined, and held 
some time during November or December. 
H. P. Dunham of ‘Connecticut discussed 
briefly the regulations covering the writing of 
automobile insurance. Mr. Dunham stated that 
there was considerable 
whether the State law in which the insurance 
is written should govern the transaction, or 
whether the State law should apply where the 
automobile to be insured is usually kept. Mr. 
Dunham suggested that the situation did no’ 
necessarily require remedial legis'ation, but that 
uniform regulations should be adopted by the 


announced 
Los 


also 
afternoon, 


annual meeting 


confusion as. to 


companies concerned, to govern such situations. 
Upon motion the question was referred to the 
laws and legislations committee. 

Tuesday afternoon at the the 
executive committee, James E. McKinney of 
Hartford, Conn., with the A£tna affiliated com- 
panies, gave a talk and presented an exhibit 
on uniform blanks and forms for agent’s li- 
Mr. McKinney has developed a uni- 


meeting of 


censes. 





Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 
Losses paid since organization over 62 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


oor fom 


SS (ERS | SEL, | A | SEER) SSE SOE) SNR SSR SSR) | ENR LSU) (SS See 


form blank for this purpose that embodies the 
best all 
which complies with the requirements of all 
States. He pointed out that a simpler means 
of handling these licenses would result in q 
considerable saving to the companies. 

The first big entertainment for the Com- 
missioners, company representatives, and their 
friends, was a banquet given by the Illinois in- 
surance companies, Wednesday evening in the 
Florentine room of the Congress Hotel. 

The Honorable Clifford Ireland was master 
He was in a happy mood and 
officiated in a highly competent manner. His 
caustic wit and scintillating remarks delighted 
those present, and added much to the enter- 
tainment 

Thursday evening, members of the conven- 
tion and their wives were guests of the Illinois 


features of forms now in use, and 


of ceremonies. 


insurance companies in a theater party at the 
Apollo theater. The Greenwich Villages Fol- 
lies was the attraction. 

held Thursday 
Most of the 
time was devoted to a discussion of the Pal- 
metto Fire Insurance Company, of Sumter, 8. 
C., which has entered into a contract with an 
automobile sales corporation to issue a blanket 
insurance dolicy covering all cars sold by this 


An executive session was 


morning, beginning at 9 o’clock. 
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Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 









Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 























LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 





Tourist Baggage 








MAN IN HIS HOME TOWN. THINK IT OVER! 
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corporation. Under this contract, when a car 
i; sold to a purchaser, a policy covering fire 
and theft goes into effect, the purchaser pay- 
ing the premium in the form of a _ service 
charge. 

To fully investigate the various phases of 
this matter, including not only the concerns 
mentioned in the discussion, but also others 
who are using or contemplating the use of 
similar plans, the president was instructed to 
appoint a committee of three. At the after- 
noon session Thursday, the following Commis- 
sioners were appointed to serve on this com- 
mittee: HH. L. Conn of Ohio, Wesley EF. 
Monk of Massachusetts, and Albert S. Cald- 
well of Tennessee. 

Thursday afternoon a general meeting was 
held, this being the concluding session of the 
convention. 

Commissioner Wesley I. 
chusetts sought to revive a discussion of the 


Monk of Massa- 


Palmetto insurance question by offering a reso- 
lution asking the committee appointed to ‘in- 
vestigate this question, to look with favor upon 
he plan proposed by the company representa- 
tives at the executive session. In offering this 
resolution, Mr. Monk declared it was his pur- 
pose to show due courtesy to the Palmetto com- 
pany representatives. He also pointed out that 
in event a decision by the committee was un- 
duly delayed, the matter probably would be 
carried to the supreme court. The resolution 
was defeated. 

Reports were read and adopted from the fol- 
lowing committees: Committee on  work- 
men’s compensation, presented by Wesley E. 
Monk of Massachusetts; committee on taxa- 
tion, presented by J. R. Dumont of Nebraska; 
committee on qualifications and rulings, pre- 
sented by Jesse G. Read of Oklahoma; com- 
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mittee on blanks, the fire committee, committee 
on laws and legislation, all read by Secretary 

Sutton; committee on resolutions, presented by 
James A. Beha of New York. 

The report of the laws and legislations com- 
mittee on the question of uniform classification 
of insurance companies was referred to sub- 
committee composed of W. Stanley Smith of 
Wisconsin, Wesley FE. Monk of Massachusetts, 
and C. R. Detrick of California. 

Another part of the report of this committee 
that the 
laws with respect to the tinre limit for the pay- 
ment of premiums be postponed, caused con- 


resommending question of uniform 


 elph Bi free 


* fo all oe 
Agents 
and their friends 
and families 
everywhere 
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discussion. Secretary Button re- 
marked that there was a wide divergence of 
opinion on this question, and requested that 
some definite action be taken. 

The report was adopted as presented by the 
committee. 

The question of life insurance policies issued 
by newspapers in connection with subscriptions, 
was referred to a special committee with in- 
structions to report at the next meeting. 

The following ex-Commissioners who were 
present at the meeting were made honorary 
members of the organization: Frank H. Ells- 
worth, Michigan; Herman A. Fricke, Wiscon- 
sin; James V. Barry, Michigan; John N. 
Hartigan, Minnesota; Jesse S. Phillips, New 
York; Walter A. Chorn, Missouri; B. W. 
Gearhart, Ohio; Clarence W. Hobb, Massachu- 
setts; Thomas L. Houston, Illinois; A. W. 
Buscoe, Alabama; A. C. Sava, Iowa; Frank 
Travis, Kansas; Bruce T. Bullion, Arkansas; 
Charles '‘W. Barnes, Kansas; J. W. Blount, 
Maine; T. B. Donaldson, Pennsylvania; H, L. 
Eckner, Wisconsin; W. B. Young, Nebraska; 
H. R. Cunningham, Montana; R. M. Potts, 
Illinois; C. F. Thomas, Kentucky, 


siderable 





‘“‘Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H.! TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 

Psa for half a century? 


Perr. 
Capital........ ... $1,000,000 


Surplus to Policy 


Holders oe ~-e- 1,452,290 


4,543,938 














Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 


fair and prompt adjustment of losses 
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Texas Company Changes Name to 
Industrial Insurance Company 
12.—Stockholders 


New 


DaLitas, TEX., December 
of the new Commercial Insurance Company, 
at a meeting held the beginning of the month 
in the American Exchange building, Dallas, 
voted to change the name to the Industrial In- 
surance Company in order to avoid confusion 
with companies bearing names similar to the 
first. A permit was received from the In- 
surance Commissioner to do business under the 
The capital of $100,000 and sur- 
both 


latter name. 
plus of $100,000 
$200,000. 
Directors for the new company were elected 
as follows: L. R. Munger, Sr., president, Con- 
S. B. Perkins, 


were increased to 


tinental Gin Company, Dallas; 
president, Perkins Dry Goods Company, Dal- 
las; J. Fred Schoellkopf, vice-president, The 
Schoellkopf Company, Dallas; E. Gordon 
Perry. president, Perry Motor Company, Dal- 
Dallas; Ed. 
Prather, investments, Houston; George N. 
Aldredge, investments, Dallas; J. H. Snell, 
insurance, Dallas, and L. R. Munger, Jr., in- 
surance, Dallas. 

The officers of the company elected by the 
board are: L. R. Munger, Sr., president; J. H. 
Snell, vice-president and underwriting man- 
ager: L. R. Munger, Jr., secretary-treasurer, 
and Raymond S. Mauk, assistant secretary. 

The company’s capital stock is fully paid in. 
It will write general fire, tornado and auto- 
mobile business, operating along the lines of 
the old line companies and will confine itself 
to Texas for the present. 


a 


las; J. R. Bower, investments, 


Chrysler Plan Held Illegal in Texas 
Austin, TeEx., December 14.—Insuring of 
automobiles under the so-called Chrysler Plan 
by the issuance of a “Master Policy” to the 
purchaser of a car was held to be illegal, in 
an opinion rendered by the Texas attorney 
general's department to R. L. Daniels, State 
Commissioner of Insurance. The opinion was 
written by Assistant Attorney General R. B. 
Cousins, Jr. 

Last June the Palmetto Fire Insurance Com- 
pany, organized under the laws of South Caro- 
lina, licensed to do business in Texas, entered 
into contract with the Chrysler Corporation to 
write these policies, but under the opinion of 
the attorney gencral’s department such policies 
cannot be issued in Texas. 

In the event the Palmetto Insurance Com- 
pany writes or attempts to write these policies 
on Chrysler cars sold in Texas, it would be 
subject to forfeiture of its license authorizing 
it to do business in Texas, as it would be in 
violation of the resident agent law, the opinion 


held. 
Fire Losses in Canada Increase 

The fire loss in Canada in November last, 
as estimated by The Monetary Times, was $2.- 
806,200—an increase of nearly $700,000 over 
the loss in November, 1924. The loss in No- 
vember last exceeded that in October, 1925, 
by more than $1,400,000. 











The interest displayed by many financial 
and business houses in statistics showing the 
condition and progress of fire insurance com- 
panies has been demonstrated by numerous let- 
ters from business concerns which annually 
purchase the Fire Insurance Policyholders 
Pocket Index, some of which letters have been 
published in THE SpEcTATOR. 

The list of subscribers to that publication in- 
cludes railroads, national banks, savings banks, 


trust companies, building and loan associations 


private bankers and stock brokers, manufac. 
turers, contractors, lawyers, merchants, Mort- 
gage companies, auditors, investment compa- 
nies, general publishers, public officials, credit. 
rating institutions, and many other importan, 
businesses. 

It has been the custom of many fire ingy. 
ance companies, agents, general agents and 
brokers to broadly distribute the Fire Insyr. 


rauin-Colnon Cantracting Cn. 


MERCH 


The Spectator Company, 
Insurance Publisher, 
135 William Street, 
New York, N. Y. 


Mr. Ae Le 


ANTS-LACLEDE BLDG. 


St. Lous 


May 16, 1925, 


Je Smith, President. 





Dear Mr. Smith: 


Referring to your inquiry of the 13th, we 


do not believe that we hav 
for your Fire Insurance Po 


6 placed a standing order 
cket Index, but we did ask 


for a copy in order to check up our fire insurance 


policies. 


We find your Index to be of awsistance to 
us in determining which company we may select to 


carry our fire insurance. 


We have found that, 


occasionally, Agents,in their anxiety to serve in- 
Surance companies which pay a greater percentage of 
commission than the standard companies, send us 
policies in these companies without asking our per- 
mission or informing us relative to the assets or 


financial position of that 


special company. 


Respectfully yours, 


FRUIN-COLNON CONTRACTING COMPANY, 


tn 2 
BY §$P4 
Vf Z YALQ 


APG :MHE. 


ff 
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LETTERS 








ance Policyholders’ Pocket Index so as to reach 
thousands of their customers. This is a wise 
proceeding, and if all companies could be per- 
suaded to act in concert in furthering the dis- 
tribution of the Fire Index, the best interests 
of insurance would be advanced. Leading un- 
derwriters have long held the opinion that the 
public should be more fully informed as to the 
small profit margin in fire underwriting and 
the facts are shown in the Fire Index. The 


interest of the public in the standing of fire 
insurance companies is evidenced by many let- 
ters, which The Spectator Company has on 
file, from policyholders who appreciate the 
value of the Fire Index as a work of reference 
and testify to their use of it in the conducting 
of their business. Many of these letters have 
been printed from time to time in THE SPECTA- 
tor during the past several months. Two 
more of them are presented below. 


THE FINANCE COMPANY OF AMERICA 


AT BALTIMORE 
COMMERCIAL BANKERS 
MUNSEY BUILDING 


BALTIMORE, MD. 


Way 14, 1925. 


Mr. Arthur L.J. Smith, President, 


The Spectator Company, 
135 Willism Street, 
New York City. 


Dear Sir:- 


We acknowledge receipt of The Fire 
Insurance Pocket Index, which has been turned 
over to ow Insurance Department. 


It will probably interest you to 


know that we use this book for the 
of considering the relative merits 
different insurance companies, and 
of their premium income, earnings, 
The same factors are taken 


etce 


purnvo se 
of the 

the source 
progress, 
into con- 


Sideration, with more particular interest 
being paid to the relative increase in surplus 
account, when contemplating the vurchase of 
insurance stocks for investment. 


We find the Pocket Index a conven- 
ient and valuable source of insurance informa- 


tion. 


ae a, 


For Louis 


Eliasberg, 


President. 





PLAN LEGISLATION 


Virginia Agents to Try for Agency 
Qualification Bill 


RicumMonp, Va., December 12.—The execu- 
tive and legislative committees of the Virginia 
Association of Insurance Agents are getting 
ready for the biennial session of the Virginia 
assembly, which early in 


general convenes 


January. The two committees met in Rich- 
mond yesterday, and among other things dis- 
cussed the proposed monopolistic State fund 
for writing workmen’s compensation risks, and 
an agency law. The Virginia 
Association will fight the former to the last 


ditch, and is preparing to sponsor the latter. 


qualification 


It is currently reported that a bill will be 


introduced changing the license fee charged 


brokers. At present all brokers are required 
It is said that an effort 


will be made to decrease non-resident brokers’ 


to pay $100 annually. 


licenses to $10, and to increase resident brokers’ 
licenses to $500. P 

The agency qualification bill, which the Vir- 
ginia 1924, 
largely through the active opposition of the 


Association supported in failed 
casualty agents.. It is hoped to have better luck 
with the measure which will be offered in the 
next general assembly. 

The executive committee went on record as 
approving the rule recently promulgated by the 
South-Eastern Underwriters Association, re- 
quiring the payment of all balances within sixty 
days following the first day of the month after 
issue or renewal of the policy. The executive 
committee directed Charles P. Walford, Jr., 
president of the Association, to write a letter 
to the members, urging their co-operation with 


the companies in the enforcement of this rule. 


Norfolk Board Opposes S. E. U. A. Rule 


NorFotk, Va., December 12—The Norfolk 
local board is unalterably opposed to the new 
rule of the South-Eastern Underwriters Asso- 
ciation, which requires payment of the earned 
premium on all policies which have been out- 
standing fifteen days. The rule becomes 
effective January 1, and the Board feels that 
it works an undue hardship on the Norfolk 
agents, wno have never abused the “not taken 
policy” rule. 

The Norfolk Board has written to S.E.A.U. 
headquarters in Atlanta, asking for a con- 
ference as early as possible. 


L. B. Temple Given Send Off 


Leon B. Temple, assistant general agent of 
the North British & Mercantile and affiliated 
companies, who is to do special agency work 
for the company in the Maryland, Delaware, 
and District of Columbia territory starting the 
first of the year, was tendered a farewell by 
week. Mr. Temple was 
presented with a traveling bag and a case of 
toilet articles, Assistant Manager Charles R. 
Perkins making the presentation speech. He 
will have his headquarters in Baltimore. He 
the Maryland district for 


his associates fast 


desired to be in 
family reasons. 
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NEAL BASSETT, President JOHN KAY, Vice-President 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


A. H. HASSINGER, Secretary WELLS T. BASSETT, Secretary 


JANUARY Ist, 1925, STATEMENTS : 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


ASSETS LIABILITIES NET SURPLUS SURPLUS POLICYHOLDERS 
$15,123,531.91 $8,536,871.80 $3,586,660.11 $6,586,660.11 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 

$5,474,032.20 $3,213,098.14 $ 0 $1,260,934.0 $2,250,934.06 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 

$4,175,490.93 $2,575,127.95 $600,000 $1,000,362.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 

$5,252,813.31 $3,751,385.75 $ 00 $501,427.56 $1,501,427.56 


HEAD OFFICES: NEWARK, N. J. 


PHILADELPHIA, PA. 


PITTSBURGH, PA. 


DEPARTMENT OFFICES 


Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 


General Agents for Southern Territory: 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston, 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 




















ASSETS, $8,358,829.72 


FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE. 








CAPITAL, $2,450,000.00 
SURPLUS TO POLICYHOLDERS, $3,468,675.94 


Union Inpemnity 
weer. COMPANY 5522 


Full Home Office co-operation enables our agents to 
succeed, 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE J. DALY, President. DENVER, COLORADO 




















NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Manag:s 
1 Liberty Street, New York 


“OSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass, 





W. 2. RAY, Special Ageut | FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street t, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. \ 7 W. Lake St., Minneapolis, Mian 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 
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FIRE AND LIFE 


7 ASSURANCE CORPORATION, Lt’. 


J RICHADSON, United States Manager’ 


(s/ GENERAL BUILDING, 4m & WALNUT STS. 
7 PHILADELPHIA 


















1824 1925 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 











Great American 
Ansurance Company 


Choose N \ l ; fs Choose 

Your t Por Your 
Company INCORPORATED - 1872 Company 
STATEMENT JANUARY 1.1925 


$12.500,000.00 


Scenve FOR ALL OTHER LIABILITIES 


21. 338,962.19 


NET SURPLUS 


14,337,235.32 
48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT 
G. R. STREET, Vice-President 
W. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, Il. 


PACIFIG DEPARTMENT 
CLIFFORD CONLY, Manager 
210 Sansome Street, 

San Francisco, California 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 1 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK—Wmun. H. McGee & Co., General Agents, 11 So.William Street 


SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHIGAGO—Wwm. H. McGee & Go., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 























the 
that 
to th 
of ir 
may 
creas 
that 
decre 
prese 
build: 
be s! 
perio 
inspe 
This 
cours 
they 
that 
on ac 
adopt 
durin 
and t 
that 1 
Ne 
Bullet 
sprink 
Insur 
21 ne 
gradit 
cent ; 
cen; 
cent ; 
per ci 
Cor 
which 
noted 
pariso 
parisc 
public 
The | 
numb 
what 
but a 
succee 
their 
Fir 
tins } 
partm 








‘sday 


—= 
ettineeee 
— 
y 


AIL 


oi 














~ 


December 17, 1925 


THE SPECTATOR 


Fire Insurance 


























) 


———~ 
PD ee 








NEW YORK SURVEYS 
Would It Be Possible?—A great deal of 
the trouble with the fire insurance business, 
that is, the handling of it in the offices, is due 
to the habit of granting reductions in the rate 
of insurance while the policy is in force. It 
for increase of hazard be subject to in- 


Tie V 
pune sometimes, but the general feeling is 
that these are usually avoided and only the 
decreases are brought into play. At the 
present time, for instance, in local territory a 
building policy, written for three years, would 
be subject at the end of each six months’ 
period, when the full occupancy was due, to an 
inspection and reduction for an improvement. 
This would make twelve opportunities. Of 
course, that number will never be used, but 
they exist. It is a rare policy on a building 
that is not stthject to one endorsement anyway 
on account of the rate. There might be a rule 
adopted so that only one reduction could apply 
during the term of the policy or one a year 
and thus do away with some of the detail work 
that now seems to be necessary. 

New Equipments.—Automatic Sprinkler 
Bulletins Nos. 2275, 2276, and 2278 of the 
sprinkler department of the New York Fire 
Insurance Exchange report the installation of 
21 new equipments which have been given a 
grading of protection as follows: 1, 100 per 
cent; 6, 85 per cent; I, 70 per cent; 1, 60 per 
cen; I, 65 per cent; I, 55 per cent; 4, 50 per 
cent; 2, 40 per Cent; 2, 20 per cent: 2, I6 
per cent. 

Continuing the Good Work.—The plagues 
which disturbed Egypt some centuries ago are 
noted in literary annals as furnishing a com- 
parison for things of that kind. This com- 
parison is brought to mind by the continued 
publication of the list of prevalent violations. 
The items on December 7 have reached the 
number 62, and one is inclined to wonder just 
what rules are left for the members to forget, 
but as human nature is exceedingly ingenious, 
succeeding lists may throw further light upon 
their possibilities in this direction. 

Fire Reports——Automatic Sprinkler Bulle- 
tins Nos. 2280 and 2281 of the sprinkler de- 
partment of the New York Fire Insurance Ex- 


change report sixteen fires in sprinklered risks 
with a resulting damage graded as follows: 
6, moderate; 9, slight; 1, considerable by water, 
slight by fire. 

The Insurance Society of New York.—The 
chief thing at the present moment in connec- 
tion with the Insurance Society of New York 
is the preparation for the carols to be sung at 
1 Liberty street on Wednesday, December 23, 
1925, at noon. There was some question as to 
whether it would be advisable to attempt this, 
but all that has been removed by the hearty 
reception accorded the idea. The foreign in- 
stitutes accomplish much more in this direction 
than we do in the United States. It is hoped 
that this is only a beginning of the introduc- 
tion to a real choral society formed among 
the insurance folk. 

BOSTON AND VICINITY 

P. M. Wilbert Brought to New England.— 
Philip M. Wilbert, Jr., has been transferred 
hy Fred S. James & Co., of New York, to the 
New England territory, representing the Eagle, 
S‘ar & British Dominions, the Urbaine and 
General Fire as special agent, covering Mass- 
achusetts, Connecticut and Rhode Island, with 
Mr. Wilbert succeeds 





headquarters at Boston. 
J. M. Cosgrove. 

Nominated for Exchange Presidency.— 
W. H. Boutell, State agent for the Etna, has 
been nominated for the office of president of 
the New England Insurance Exchange. The 
report of the nominating committee for the 
officers who are to be voted upon at the an- 
nual meeting on January 9 is as follows: 
President. W. H. Boutell: first vice-president, 
R. G. Hinkley: second vice-president, Harry 
StuhIlman; executive committee, C. H. Senter, 
chairman; H. C. Allen, C. W. Elwell, W. A. 
Ellis, J. Grover and G. M. Parker  Vice- 
President Hinkley and executive committee 
members Senter and Ellis are holdovers, while 
Mr Parker is nominated for the term of one 
year to take the place of Mr. Stuhlman. 

W. O. Muller Expanding.—\Villiam A. 
Muller & Co. of Boston announce the election 
of Hon. Edward W. Quinn as a vice-president 


of ‘the corporation. A branch office has been 





established in the Savings Bank Building, 689 
Massachusetts avenue, Cambridge, ana Mayor 


Quinn will be in charge. David J. Roach, tor 
many years with the Boston office, will handle 
details of the operations. All lines of busi- 
ness will be handled and fire insurance will be 
bound on property located anywhere in this 
country or Canada. 


CHICAGO AND THE WEST 

Memorial to Waite Bliven—Herbert A. 
Clark, vice-president of the Western Insurance 
Bureau, has appointed a committee to prepare 
a memorial to the late President Waite Bliven, 
whose death occurred at the Presbyterian Hos- 
pital, Chicago, recently. The committee is 
composed of the following: W. D. Williams, 
manager of the Security Insurance Company, 
Rockford, Ill.; Charles H. Yunker, president 
of the Milwaukee Mechanics Insurance Com- 
pany, Milwaukee, and J. Lynn Truscott, presi- 
dent of the Camden Fire Association. 

Insurance Club Meeting.—The regular 
monthly meeting of the Insurance Club of Chi- 
cago was held Tuesday evening, December 15 
in the Insurance Exchange Auditorium. W. 
S. Foster, assistant manager of the Insurance 
Company of North America, spoke on “Lease- 
hold Insurance.” This is a phase of insurance 
that few people know about, and those present 
at the meeting were much interested in the 
presentation of the subject. Following the 
regular program, a unique entertainment was 
given under the direction of Bart Walker, of 
the Tokio Marine and Fire Insurance Com- 
pany. Plans for the spring meeting of the club 
are being made now, and present indications 
are that the committee in charge will offer a 
The Underwriters Labor- 
atories will be open to inspection for the occa- 
sion. Guides will be provided to show mem- 
bers of the club and visitors through the 
laboratories, and various tests will be demon- 
strated. The date for this meeting depends 
upon what arrangements can be made, but it 
probably will take the place of the regular 
March meeting. 


rousing good time. 


P. W. Newman With Travelers Fire 


Paul W. Newman has been appointed special 
agent of the Travelers Fire, of Hartford, for 
New England, with headquarters at Worces- 
ter, Mass. Mr. Newman has been special agent 
of the Firemans Fund. 
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Santa Claus reads 
about the Hartford 


Two and one-half million purchasers of 
Christmas presents read The Saturday Evening 
Post every week. They read it not merely for 
entertainment, but they also read the advertis- 
ing because the advertising tells them what and 
where and how to buy. 

They cannot miss the advertising of the 
Hartford Fire Insurance Company, carrying a 
message of real protection, sound fire preven- 
tion service and the helpful cooperation of 
Hartford agents. It is one of the things that 
make a Hartford connection of ever increas- 
ing value to live local agents. 


HARTFORD FIRE 


INSURANCE COMPANY 
Hartford, Conn. 4 


The Hartford Fire Insurance Company and 

the Hartford Accident and Indemnity Com- 

pany write practically every form of insur- 
ance except life 























RATING IS THE VITAL FACTOR IN FIRE INSURANCE 
AND IS ONE OFCONSTANTLY INCREASING 
IMPORTANCE 


THE MAKING OF THE 
FIRE INSURANCE RATE 


EDWARD R. HARDY 
Asst. Mgr., New York Fire Insurance Exchange 








THIS IS THE FIRST BOOK DEVOTED TO THE SUB- 
JECT OF RATING EXCEPT THOSE WRITTEN 
TO EXPLAIN SOME SPECIAL SYSTEM 











Details of present-day rating methods are fully discussed’ 
and consideration is given to the effects on rating of the State’ 
nation, agent, broker and many other factors bearing upon 
premium rates. 


THOSE WHO NEED THIS BOOK—AND WHY 


The volume should find a place on the desk of the student, 
the buyer and the seller of insurance, because its aim is to 
explain the ever-present problems of rate-making and the 
methods taken to solve them. 

The book should find a place on the desk of the executive, 
because the problem of rate-making is one that never is at rest. 
Thus a convenient book of reference, which is at the same time 
suggestive, will assist in answering the questions that arise. 

The field man who finds himself more and more compelled to 
know about the making of rates can in this book find, if not the 
answer to his specific question, certainly a suggestion that will 
prove helpful. 

The local agent finds that he is expected to know more about 
the subject of the making of the fire insurance rate than he is 
about a similar phase of any other branch of the business. 

The adjuster needs in most cases to be informed of the inclu- 
siveness of the rate, when considering the liability of the com- 
pany for which he is called upon to settle a loss. 

The real estate man, who so often writes insurance with his 
business, will find this work of assistance, not only in helping 
him with immediate problems, but as suggesting points for 
developing business as well. 

The economist is, in increased measure, coming to appreciate 
the highly important part played by fire insurance. As the 
form of property insurance which was the earliest to become 
established, after marine, and the form which today is universally 
used, it demands a consideration that cannot be freed from the 
manner in which the sums paid are distributed and collected. 

The book is commended to all public, educational, and 
legislative libraries dealing with economic subjects. The 
librarian will have no other one book on the shelf that deals 
with the subject in its many phases. 

In this valuable treatise Mr. Hardy has described the history 
of rating in fire insurance from the earliest times to the present, 
and from this excellent and comprehensive work those who are 
engaged in the fire insurance business or who are studying the 
principles and developments of the business may derive all es- 
sential knowledge as to the methods now in use, or formerly 
followed in the rating of risks. 


THE MAKING OF THE FIRE INSURANCE RATE 


is handsomely and durably bound in maroon cloth 
with gold lettering, and contains over 350 pages. 


(In Press) 
Price, $6. per Copy 


Discount on Quantity Orders 


THE SPECTATOR COMPANY 
PUBLISHERS 
Insurance Exchange 


CHICAGO 
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NEW YORK 














U1 
Bucl 
deliv 
meet 
ence 
Live 
this 
of st 
gainii 
The : 
Life 
cently 
lishin 
Tage 
tion, 


Mr. I 


Ther 
addres: 
Insura 
Pa.,. © 
pects | 
article 
We we 
before 
stateme 
is true 

In t 
approxi 
structiv 
be turn 
suggest 
into ac 
insuran 
not fur 
pects it 
slow an 
is not | 
prospect 
terested 

As f 
article 

1. P 
by an 
effective 

3; FF 
of the | 
panies i 

&.. PB 
needed 
much ti 
and the 

There 
They ar 
servant 
promotic 
not con! 
mon to 
sll. E 
ters—le:s 
low-up. 
worthy | 
these ex 
is noth 
They ar 
apply n 
other fic 

The r 
tion for 
follows: 

tT... Pa 
follow-uy 

2. Pa 
lating to 

3. Pa 
of select 

There 
Buckley’ 





anw4s Ld 


it, 
to 
1€ 


rt. 


1¢€ 


1e 
ill 


ry 
it, 
re 
he 


ly 


et 








December 17, 1925 


THE SPECTATOR 


Misceilaieous Insurance 








——— 


Defends Use of Novelties by Insurance Agents 


Under date of October 28, 1924, Homer J. 
Buckley, of Buckley, Dement & ‘Company, 
delivered an address before the Pittsburgh 
meeting of the Insurance Advertising Confer- 
ence entitled “Turning Cold Prospects Into 
Live Leads.” Mr. Buckley, in the course of 
this address, quite severely criticized the use 
of small novelties by agents or companies for 
gaining the favor of prospective policyholders. 
The address was reprinted by the Metropolitan 
Life Insurance Company and the reprint re- 
cently came into the hands of the Diary Pub- 
lishing Corporation, of New York. Arthur W. 
Tager, secretary-treasurer of that organiza- 
tion, has written the following criticism of 
Mr. Buckley’s paper: 


[To tue Epitor oF THE SPECTATOR] 

There has just been brought to our attention an 
address delivered by Homer J. Buckley before the 
Insurance Advertising Conference held in Pittsburgh, 
Pa., October 28, 1924, entitled “Turning Cold Pros- 
pects Into Live Leads.’’ It is regrettable that this 
article was not reviewed by us at an earlier date. 
We would not have permitted a year to have passed 
before challenging the validity of some of the author’s 
statements. However, we believe that the old adage 
is true and that “It is better late than never.” 

In this address of eighteen pages consisting of 
approximately 9,000 words, we can find no con- 
structive suggestions as to how cold prospects may 
be turned into live leads. Furthermore, we find no 
suggestions as to how live leads may be convertied 
into actual sales. After all is said and done, all 
insurance agents are interested in sales. They are 
not fundamentally interested in converting cold pros- 
pects into live leads. This process of conversion is 
slow and may go on indefinitely. The average agent 
is not in a position financially, to wait and see cold 
prospects turned into live leads. 
terested in sales—immediate sales—frequent sales. 

As far as we can gather, the substance of this 
article can be reduced to the following analysis. 

1, Page 4 and 5.—That the average letter written 
by an insurance company or its agent is poor, in- 
effective and leaves a bad impression. 

2, Page 5—That because of this fact, 85 per cent 
of the direct-mail advertising used by insurance com- 
panies is wasted. 


He is primarily in- 


38. Page 7 and 8—That most intensive selling is 
needed at the point of sales or purchase. That too 
much time elapses between the receipt of direct-mail 
and the personal call of the agent. 

There is certainly nothing new in these statements. 
They are known and have been known to every ob- 
servant and alert insurance advertising and _ sales 
promotion manager. Furthermore, these problems are 
not confined to the insurance field. They are com- 
mon to every large business that has something to 
sell. Every intelligent executive advocates better let- 
ters—less advertising waste—and more tiniely fol- 
low-up. Every advertising or sales executive who is 
worthy of the name, tries to improve and eliminate 
these conditions. In this respect, therefore, there 
is nothing unusual about Mr. Buckley’s remarks. 
They are very ordinary and commonplace and_ they 
apply not only to the insurance field but to every 
other field. 

The remedies offered by Mr. Buckley and his solu- 
tion for turning cold prospects into live leads are as 
follows: 


1. Page 9, 10 and 11—RBetter letters and _ better 
follow-up. 
2. Page 15—Special bulletins or house organs re- 
lating to the problems of the agent. 

8. Page 15—A more definite and systematic plan 
of selection of men. 

There certainly is nothing extraordinary about Mr. 
Buckley’s recommendations and remedies for improv- 


ing these conditions. It is perfectly obvious that 
the way to eliminate poor letters is to write good 
ones. It is equally obvious that the letters should be 
followed through with a timely personal call by the 
As for the suggestion of “‘special bulletins or 
we might 


agent. 
house organs relating to agents’ problems” 
say that this has and is being done by many com- 
panies. No question that house organs help. So 
does everything else including memorandum books— 
valuable paper wallets, eta It is equally apparent 
that good agents are better than poor agents. All 
companies try to select good men. No company in- 
vites or encourages the selection of poor representa- 
tives. No company has any assurance or guarantee 
that its selection of an agent will be either good or 
had. Many companies to-day have a definite and sys- 
tematic plan for obtaining and training its future 
agents. 

The discussion up to this point reduces itself to 
this, namely, that present insurance sales methods 
are faulty. Insurance companies, however, are im- 
proving their methods. But regardless of what in- 
surance companies do to help and co-operate with their 
agents there will always be agents who will not work 
This is in the very nature of things. 
Salesmen are salesmen whether they sell insurance 
If, therefore, Mr. Buckley’s article 


intelligently. 


or anything else. 
merely concerned itself with the facts outlined above, 
there would be nothing in it to command any atten- 
tion on our part. It simply would be just another 
speech. There is certainly nothing in his remarks 
that has never been known before. He has not added 
in the slightest, to the store of information, data or 
knowledge on the subject of sales, insurance or other- 
wise. 

The reason, however, that we have taken the iime 
and the trouble to answer his address is that he at- 
tacks a very practical, economical and sound form 
of advertising, a form of advertising that has been 
tried and tested and proven to be successful. We 
quote in part, that portion of his address which is 
unjustifiable: 

“Now, ladies and gentlemen, to me it apfears to 
be a sad state of affairs in the selling side of the in- 
surance business when you find companies trying to 
turn cold prospects into live leads by the use of bait 
of this kind. 
defend this procedure. 
worked and brought leads, but I hpld, ladies and 
gentlemen, it is a criminal waste of good money, and 


I know some of you can stand up and 
Some of you will say it has 


is developing insurance prospects on an entirely wrong 
basis. You are paying too high a price for leads 
you are not making a favorable impression upon the 
executives who are getting this material.” 

If Mr. 
cere desire and a plea for better direct-mail advertis- 
ing and more timely follow-up, he should say this 
and nothing more. He should not, however, distort 


3uckley’s address was prompted by a sin- 


the issue by making statements which are not sup- 
ported by facts and results. The use of memorandum 
books is a sound—sane—legitimate—productive form 
of advertising. It is not bait. We shall briefly an- 
swer individually and in their order the objections 
raised by Mr. Buckley. 

Concerning “the sad state of affairs in the selling 
side of the insurance business when you find com- 
panies thying to turn cold prospects into live leads 
by the use of bait” we can merely say that results 
count. We respectfully refer Mr. Buckley to the 
statement of sales for the past ten years made by 
those companies who use sales helps in their sales pro- 
motion work. The record speaks for itself. Thou- 
sands of agents all over the country—representing 
companies who do and do not use these sales helps 
resent Mr. Buckley's alluring reference to ‘“‘bait.’’ 
Thousands of agents can testify as tu the merit and 
value of these sales aids. 

This testimony of thousands of agents is certainly 
more convincing than the personal opinion of one 
theorist wno never sold insurance. We might add 
further that thousands of agents who represent com- 
panies that do not use memorandum books, etc.; that 
these agents independently and with their own money, 


buy tor themselves, various articles which they use 
in making sales and creating good will. Agents have 
come to realize the advantage of this form of ad- 
And they are prepared, financially, to set 
aside their own personal appropriation for this pur- 


pose. 


vertising. 


Concerning the statement that this method of ad- 
vertising is a criminal waste of good money—we will 
let the companies themselves and not Mr. Buckley be 
the judge. We do know, however, that the com- 
panies who do use our sales helps would not continue 
to do so if they and their agents did not find it 
profitable. If we can read between the lines, it is 
our opinion that Mr. Buckley would like to have 
these companies spend their appropriation for some 
of his direct by mail letters and literature. 

Regarding the statement that “you are paying too 
high a price for leads’? we again wish to refer this 
to the judgment of the company and the agent. They 
are the ones to decide. Their answer, however, is 
increased business—more sales—and the building of 
good will. Mr. Buckley admits and states on Page 
5: “TI venture the assertion that 85 per cent of the 
direct-mail advertising used by insurance companies 
is wasted.” We therefore ask Mr. Buckley this ques- 
tion: Is it more economical to send a prospect ad- 
vertising literature that varies in cost from a few 
cents to thirty cents (85 per cent of which he admits 
is wasted) than to give the prospect 2 memorandum 
hook which costs twenty cents—which is appreciated 
—seen and used for a year or more? In view of 
this fact we ask Mr. Buckley is the “‘price that com- 
panies and agents are paying for leads too high’? 

Concerning his concluding statement ‘“‘you are not 
making a favorable impression upon executives who 
are getting this material we wish to say that Mr. 
Buckley speaks only of and for himself. We wish 
to remind him that there are 110,000,000 people in 
the United States. That they do not all live in the 
same kind of homes—eat the same kind of food— 
wear the same kind of clothes—enjoy the same movies 
—drive the same machines—vote the same party— 
read the same papers, magazines—respond to the same 
appeal. This may be surprising to Mr. Buckley but 
nevertheless it is true. Furthermore, and this 1s 
practical psychology—the average person appreciates 
human  kindness—thoughtfulness—particularly some- 
thing for nothing. Yes, all people are not the same. 
We all have our likes and dislikes. It takes many 
people to make a world. 

All agents are not the same. 
are bad. 


Some are good—some 
Some write good letters—some write poor 
ones. Some are on the job and follow up intensively 
—others are lazy and use no intelligent system. There 
have been many advances made in science and busi- 
ness within the past twenty-five years. We cite such 
striking examples as wireless, radio, aeroplane, mo- 
tion pictures, bookkeeping machines, dictaphones, etc. 
There likewise have been advances made in ways and 
means of advertising and merchandising. Advertis- 
ing methods that were considered effective 25 years 
ago are obsolete to-day. Methods that are used to- 
day were unknown 25 years ago. 

We shall briefly review some vitally interesting and 
relevant facts. Every sale involves two people, the 
buyer and the seller. The function of salesmanship 
is to create in the mind of the buyer a desire for the 
thing to be sold and a favorable opinion of the seller. 
There are only two forms of salesmanship—printed 
and spoken. The printed message is called adver- 
tising. The spoken message is called personal sales- 
Anything legitimate or ethical that helps 
break down sales resistance and assists in paving the 


manship. 


way for this sale, is desirable in salesmanship. 
Modern progressive business recognizes and accepts 
to-day, the following helps in salesmanship: 


1. Descriptive literature (circulars, booklets, fold- 
ers, pamphlets, catalogues, etc.). 
Window displays. 
3. Electric displays. 
4. Motion pictures. 
Signs and bill posters. 
Newspaper and magazine advertising. 
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i 10 all of our Treatyholders, our Policyholders, our loyal Agents 


and our Broker friends, we want to express our appreciation 


and thanks for the opportunities they have afforded us to 


serve them in the passing year 1925. 


The service has been rendered 


at a profit to us, and we sincerely hope, at a profit to them, for we 


hold that no contract is a good one unless both sides profit thereby, 


Our wish for each one is A Very Merry Christmas. 


E. G. Trimble, President 





EMPLOYERS INDEMNITY CORPORATION 


Dennis Hudson, Vice-President 


HANSAS CITY 











Concord 


What Do You Sell? 


Service, Company, or Policy 


—which? 


All three are important, of course. But to 
our mind the policy is especially so. If you 
agree that the actual contract itself is deserving 
of careful attention and comparison on the 
part of the agent, we invite you to consider 
seriously the United Life policy, ‘‘A Policy 
You Can Sell.” 

Any natural death...... ..ccccees $5,000 

Any accidental death..... ........ 10,000 

Certain accidental deaths... ...... 15,000 

Accident Benefits $50 per WEEK. 

Also Disability Income, Waiver of 
Premiums, etc. 





ALL IN ONE POLICY 











If there is an opportunity open in your town, 
our Vice-President, Mr. Eugene E. Reed, will 
tell you all about it. Writehim direct—and 
directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


New Hampshire 
Inquirel <a ll 














Writing Casualty Insurance 
Fidelity and Surety Bonds 


Oo 


STITUTION 
AGN 


Home Office: DAVENPORT, IOWA 
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— 

- Street cat and railway advertising. We admit that these same personal elements are W. E. Mallalieu Twenty-Five Years With 
= Samples. also factors which influence sales in other fields. But National Board 

9. Calendars, blotters, diaries, memo books and they are present in a more marked degree in the in- D I . 

tt 4 advertising utilities. surance field for obvious reasons. We invite Mr. On December 9, W. E. Mallalieu, general 
othe 


Printed salesmanship is silent. It is an appeal 
through the eye. If the eye does not see the mes- 
sage, the advertising is wasteful and its value is 
reduced. Furthermore, if the eye does not see the 
message, how can you expect ” create in the mind 
of the prospective buyer the desire for the thing to be 
Large national advertisers have come to real- 


sold? win : 

‘ze this, they have spent millions in wasteful forms 
1 alts . ° mn 

of advertising to discover this fact. They have now 


found that a key case or a memo book or any other 
utility which is seen or used daily for many years, 
as constructive advertising value. 

Advertising investigations have shown that a great 
portion of printed literature is never seen. Mr. 
Buckley himself concedes this fact. The message and 
the trade mark of the advertiser in many instances 
never reaches the prospective buyer for whom it was 
intended. Large national advertisers have therefore 
reached the conclusion that it is economically sound 
and less wasteful to give the buyer something that 
the buyer can use daily. Because they know that 
every time the article is used, the user is reminded 
of the service of the seller. The proof of the pud- 
ding is in the eating. The actual evidence to sup- 
port our position is overwhelming. One need but turn 
to the advertising in any national magazine to find 
large national advertisers who have found there is 
no conflict between any of the forms of sales helps 
listed above (1-9) and that each has its time, place 
and value. 

Turn to the “Saturday Evening Post” and you 
will find the following national advertisers who, in 
addition to using printed space also use personal ad- 
vertising utilities such as memo books, diaries, key 
cases, etc.: International Silver Company, The Hup- 
mobile Company, The American Chain Company, 
United States Lines, Remington Typewriter Com- 
pany, The Florsheim Shoe Company, The Minneap- 
olis Heat Regulator Company, Royal Easy Chair Com- 
pany, Goodyear Tire Company, The Westinghouse 
Electric & Manufacturing Company, Champion Spark 
Plug Company, Michelin Tire Company, The Willard 
Storage Battery Company, AStna Life Insurance Com- 
pany, The Coca Cola Bottling Company, Phoenix 
Mutual Life Insurance Company, Gilfillan Brothers, 
A. & M. Karagheusian, The Standard Oil Company. 
Liggett & Mvers, The Hudson Motor Car Company, 
The Federal Motor Truck Company, FE. I. Du Pont 
De Nemours & Company. 

These are hut a few of the thousand of banks, in- 
surance companies and industrials who have used 
and continue to use sales helps in the form of memo- 
randum books, etc. These concerns would resent the 
use of the term ‘bait’? for this method of adver- 
tising. Each of the those forms of advertising has 
its particular sales value when properly used. Some 
products or services lend themselves more readily to 
certain forms than others. Other forms are indis- 
pensable for certain types of commodities and vice 
versa. Suffice it to say they all have their place 
and their value. 

We are manufacturers of diaries, memorandum 
books, key cases and other sales helps. It would be 
tidiculous for us, because we are producers of one 
form of advertising, to deny the value of every other 
form. It would be equally ridiculous for us to ad- 
vocate the use of our form of advertising exclusively 
and to minimize the value of any other form. 

We do say, however—and cases support our posi- 
tion—that there is a place for our form of adver- 
tising in the sales promotion program of many com- 
panies, industrial and insurance. From the stand- 
Point of the agent, Mr. Buckley loses sight of some 
very important facts. It is one thing to sit at a desk 
and theorize and formulate plans as to how insurance 
should be sold, ought to be sold, maf be sold. It is 
another thing, however, to ‘actually get out into the 
field and sell insurance and meet actual sales difficul- 
ties. Regardless of what theorists and direct by mail 
experts might say to the contrary, friendship—asso- 
ciation—position—family and many other personal 
factors play a great part in the sale of insurance. 


3uckley to issue a questionnaire to determine the 
soundness of this statement. In view of this fact, 
therefore, anything personal that helps to break down 
sales resistance, cement friendship and create good 
will is helpful, desirable and necessary in the sale 
of insurance. 

Furthermore, and this never has occurred to Mr. 
Buckley, namely: An insurance agent is practically 
in business for himself. True, he may represent vari- 
ous companies, but he may be considered as an inde- 
pendent business identity. 

Consider, therefore, if you will, these hundreds of 
thousands of individual agents operating independ- 
ently, financially and otherwise, all selling the same 
service in a limited ,local territory—each having a 
limited amount of money to spend for advertising of 
some form or other. Certainly, Mr. Buckley, under 
these circumstances, would not recommend extensive 
newspaper or magazine advertising for these hundreds 
of thousands of individual agents. 

Aside from the question of expense, can you imagine 
just a small portion of the insurance agents in New 
York city, Chicago, Detroit, Philadelphia, San Fran- 
cisco, and other large cities, using the newspaper to 
sell one service—insurance—with one object—protec- 
tion? Mr. Buckley admits that 85 per cent of the 
direct by mail is wasted. If the agent is to advertise 
at all, what, therefore, could be more practical, more 
economical, more personal in the nature of advertis- 
ing for his particular purpose, than a useful gift 
such as a diary or memo book which is used daily 
for a long time? If repetition and impression are 
two requisites of successful advertising, it must be 
admitted that a diary which is used several times 
daily for a year or more has decided) advertising 
value. We invite Mr. Buckley to give us some studied 
thought on this very important aspect of the prob- 
lem. 

We further invite him to determine how much is 
spent per agent per year for cigars and luncheons. 
We further ask the question whether expenditures of 
this nature are as productive as an investment in a 
convenient, useful and handy article which is used 
daily for a period of time. As to the relative merits 
of our form and Mr. Buckley’s this is a debatable 
subject. We believe that much is to be said on both 
sides. 

Before Mr. Buckley attempts to criticize unjustly, 
we urge him to investigate the following facts: 

1. The percentage of replies obtained by insurance 
companies from letter which offer the prospect a 
memorandum book, etc. 

2. The percentage ot the replies which are con- 
verted into sales. 

8. The amount in millions of premiums written 
through such sales. 

4. The cost to secure this return. 


Tf the data are obtained from reliable and authentic 
sources, we are confident that Mr. Buckley will agree 
that this form of advertising is not wasteful—is not 
too expensive—and that the return warrants the cust. 
One therefore must give this method credit because 
it does help get the cash. 

In view of this evidence, the man who destructively 
criticizes the place and value of advertising utilities 
in a sales promotion program, does so because he is 
either ignorant of the facts or for personal motives 
deliberately distorts and perverts the issue. 

ArtHur W. Tacer, 

Secretary-Treasurer, The Diary Publishing Cor- 

poration, New York. 


International Life Dividend Increase 


St. Louis, Mo., December 14.—The Interna- 
tional Life Insurance Company of St. Louis, 
Mo., has prepared a new dividend schedule for 
1926, effective on November 1, 1925, to remain 
in force twelve months. The new schedule 
shows very material increases over the old list. 


27 


manager of the National Board of Fire Under- 
writers, completed twenty-five years of ser- 
vice with the organization, having joined the 
staff of electrical engineers on that date in 
1900, shortly after his graduation from Stevens 
Institute. 

The National Board offices in that year were 
located at 156 Broadway, a somewhat aged 
building since supplanted by a sky-scraper, and 
there the young engineer reported the results 
of his inspection work in the field. His work 
soon attracted the attention of his superior 
officers, and in 1906 he was made assistant to 
the general agent, who in those days was the 
chief operating executive. Three years later 
he became assistant general agent and then 
general agent, in 1910, to succeed Henry K. 
Miller. 

Since 1913, Mr. Mallalieu has been general 
manager, and upon his shoulders has rested 
the responsibility for the efficient conduct of 
the Board's affairs. 





Weekly Underwriter Publications 


During the past few weeks the Weekly 
Underwriter has issued several publications, 
which are referred to below: 


THE UNpberwriter’s Book or Forms—1925 


In the seventh edition (1925) of The Under- 
writer’s Book of Forms, which is the successor 
to Hine’s Book of Forms, are presented over 
200 forms for writing fire insurance coverage 
and side lines written by fire insurance com- 
panies. Among these are such forms as Auto- 
mobile Dealers’ All-Risk Contract; Earth- 
quake; General Cover Contract: Radio All- 
Risk Floater; Sugar Cane Freeze Insurance 
Form, etc. The book contains a full table of 
contents and also an index to the 6th and 7th 
editions. 


Live ArTICLES ON SpEcIAL HAzarps—No. 16 


The sixteenth of the series of booklets en- 
titled Live Articles on Special Hazards has 
been issued and treats of a variety of subjects, 
including Rubber Grinding Dust Explosions; 
Oil Properties and Fire Prevention; Electrical 
Upkeep; Fire Dangers; Artificial Silk Mak- 
ing; Motion Picture Film Distributing; Fire 
Insurance Company Inspector ; Dwelling House 
Construction; Fire Appliances for First Aid; 
Airplane Hanger Fire Hazards, and others. Its 
price is $2, 


Live ARTICLES ON SuRETYSHIP—No. 6 


The sixth of the series of booklets on surety- 
ship has been published and deals with such 
subjects as Bidders’ Responsibility; Bond Op- 
portunities for Local Agent; Contract and 
Miscellaneous Bonds; Corporate Surety Field 
Survey; Depository Bond Underwriting: Fi- 
delity Underwriting Points; Judicial Bonds; 
Private Contract Bonds; Small Town Bond- 
ing Opportunities and various other matters 
connected with fidelity and surety. underwrit- 
ing. Its price is $2. 
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NEW 1925 EDITION JUST OUT 


Inheritance Tax Computations 


Simplified For Life 
Insurance Underwriters 


A Valuable Work On Inheritance Taxation 


RIGHT UP TO DATE 
JUST OFF THE PRESS 
A concise tabulation of the essential facts of laws 
relating to inheritance taxation. Invaluable for the 
use of Life insurance underwriters and others re- 
quiring accurate, easy-to-find information for quickly 
computing inheritance taxes. 


Complete to the end of the 1925 Legislative season. 
CONTAINS: 


Exact computation of tax for each State. 


Property Taxable, by States, for both resident and 
non resident decedents. 


Simple tables of beneficiaries, rates and exemptions. 


Taxation of life insurance proceeds; Federal income 
tax; tables and rulings; Etc., Etc. 


ORDER NOW! 
Price, in pocket size, $2.00 


THE SPECTATOR COMPANY 
cHicaGo ‘Selling Agents New yorK 














Rockford Life 
Insurance Company 


WANTS MORE 
SALESMEN 


Home Office: Rockford Trust Building 
Rockford, Ill. 


Good Openings for Representatives in 
Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 
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HELPFUL HINTS FOR 
SUPERINTENDENTS 
e& ea .AND AGENTS -= #@ 4 
RECENT EVENTS 
INA BUSY FIELD 
& SAE OI a EE" 
The Big Fish i 
and the Little Pond 
ws 
By WiLitrAM THORNTON 
Successful debit building depends in no 60 per cent of the people listed in its directory holders, he gains stronger influence with them. 
small degree upon intensive effort within a rea- moved within a year’s time. In short, he becomes “the insurance man” of 
sonably circumscribed area. If the debit is And speaking of transfers, here is another the community, or neighborhood. It is not 
widely scattered, a disproportionate part of reason why it, is unwise for the agent to ex- only easier for him to handle the numerous 
ie each week’s time is required to collect it, and tend his debit unnecessarily. He will eventu- details incident to keeping a debit in first-class 
to render other routine services to policyhold- ally lose much of his business by transfer, if condition, but the pressure of competition is 
— ers and beneficiaries, such as completing proofs it is scattered, because it will be found more _ lessened. 
of loss, and paying claims. Not only does convenient for the office to collect it through When an agent is forced to accept one of 
the unwieldy debit exact a heavy toll of time, other agents, and it will consequently be trans- those long hard debits, which every one in the 
which otherwise might be devoted more profit- ferred from his debit. business dreads, he need not feel unduly dis- 
ably to soliciting new business, but it neces- couraged. If he will begin right in the center 
sarily drains the agent's physical energy to SLANG PHILSOOPHY to write new business, working along the lines 
y keep it in good condition. As so picturesqvely expressed by the old indicated, it will be only a question of months 
When a debit is assigned to an agent, of | slang phrase, the agent who cultivates inten- before he has built up such a large account, 
course, he has no alternative. He must ac- sively a limited territory becomes “a big fish that his manager wr'l find it necessary to re 
cept it, if he is to remain in the employ of the in a little pond.” Herein lies the strongest lieve hint of a portion of it: and, for practical 
company. But. if he is hampered from the out- argument for this plan of operation. The purposes, the outlying business will usually be 
set by more territory than he can conveniently agent is more intimately known to his policy- lopped off first. 
cover, no reason exists why he should add to 
his handicap by going out of his debit’s con- Memorandum Booklet for Life Insurance last sickness and burial; income taxes: ad- 
fines to look for new business. As a generat Estate ministration of estate; inheritance taxes 
tule, high-grade business, and a_ satisfactory An exceptionally useful publication for every mortgage; support of family during settlement 
volume of it, may be found as readily with- one carrying life insurance is the Memorandum of estate; protection of business interests to 
in the territorial limits of a debit as without. Booklet for Life Insurance Estate, with budget heirs; support of wife; support of children 
chart, prepared by L. B. Hendershot and just and other dependents; education of children; 
Wuere to Loox ror New BvusINESs published by The Spectator Company. Fol- cash to retire from business; monthly income 
The first place to seek for it is in the house lowing the title page, the first eight pages for own support, ete. 
Where the company already has policies in comprise various items under the general head Following this section are sets of pages 
force. Is every member of the family pro- “The Program of Mv Needs,” while the fac- describing various policies in force, and re- 
tected? Are those who are already insured ing pages show “The Provisions I Have  ferring back to the previous pages: this divi- 
carrying the limit? Do their present weekly Made.” The more important items included sion a'so showing non-forfeiture and other pro- 
premiums represent the extent of their ability under the head of The Program of my _ visions of the respective policies. 
to pay? Then there is the house next door, Needs are: Protection against loss of earn- The Memorandum Booklet thus affords the 
and that across the street. ing power through sickness or accident; pro-  wser a convenient book for recording his life 
If the agent loses a family by transfer, tection in form of cash payable in lump sum insurance needs and the manner in which he 
does he call upon the family who moves into at my death; protection in form of monthly has provided for each of them. There are 
the recently vacated house, or apartment? As income; retirement fund for my declining 2lso pages for summarizing insurance and 
pointed out a few months ago by one of the years and old age; other requirements. Un- showing premium due dates in convenient form, 
J Prominent industrial companies, there is a der these general divisions are various sub- and also a page giving typical budgets for vari- 
constant flux in the population of every city, divisions relating to partial and total disability; | ous incomes. 
one directory company having estimated that provision for outstanding debts; expenses of This Memorandum Booklet can be used to 
29 














great advantage by agents with their prospects, 
who will much appreciate being supplied with 
such a convenient facility for recording their 


insurance. The mere exhibition of this book- 
let to a prospect is sufficient to awaken in him 
a desire to secure sufficient insurance to cover 
his needs as shown in the program. The book- 
let is enclosed in a substantial binding, with 
gilt lettering on the front cover, and includes 
56 pages, its size being 334 inches by 7%4 
inches, The prices for this valuable publica- 
tion are as follows: Single copy, $1.25; 12 
copies, $13.80; 25 copies, $27.50; 50 copies, 
$60; 100 copies, $90; 500 copies, $400; 1000 
copies, $750. 





Thoughtfulness Is wWecessary 


Among the topics given separate treatment 
in that valuable book, “The Prosperous Agent,” 
by William Alexander, secretary of the Equi- 
table Life of New York, is Thoughtfulness. 
Mr. Alexander says, under the heading 
“Thought” : 

The successful agent is a thoughtful man. 
He is active and energetic, but at the same 
time he is constantly thinking and planning. 

Most men are so busy that they have little 
time for thought. But the successful agent is 
not of that class. 

The man of executive ability succeeds be- 
cause he delegates the details of his business 
to his subordinates, thus gaining time for 
thought. But some agent may say, “I have no 
subordinates, and have no time to think.” If 
that is his attitude he will fail. He may be as 
busy as a bee, but his heedless work will be of 
little avail. 

When in action the successful agent thinks 
straight and fast. And in order that he may 
succeed in this he does a lot of hard thinking 
in advance. He thinks at night when alone; 
he thinks while going from place to place; he 
thinks before and after every interview. 

Thought is valuable in many other ways also. 
For example, it is astonishing how readily diffi- 
culties can he overcome and obstacles removed 
if they are boldly faced and studied with de- 
termination and thoughtful care. 

The thoughtful agent is the successful agent. 
The heedless agent is the one who fails. 


Catechism on Constitutional Government 


In these days, when there is far too little 
knowledge of and interest in that foundation 
of our American Government, the constitution 
of the United States, every movement to secure 
a further interest in and respect for that basic 
document should be encouraged. So deeply 
was this impressed upon Sidney A. Foster, of 
Des Moines, long an officer of the Royal Union 
Mutual Life, that he wrote a pamphlet en- 
titled “Catechism on Constitutional Govern- 
ment,” and has given it wide distribution. 
This is well calculated to inspire a patriotic 
interest in the constitution in the minds of the 
younger generation, and thus lead to an in- 
creased stabilization of the Government in 
future years. 


Everybody Likes a Legacy 
Our leaflet, “A Legacy for You,” gives 
agents pointers for selling insurance as a 
legacy. Send to THe Spectator today for 
sample. 
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Many Changes in Canadian 
Territory 





MIAMI LEADING DISTRICT 





Samuel Ballin, of Newark, N. J., Leads 
Country in Industrial Increase 

The Canadian territory of the Metropolitan 
has had several changes among its managers 
during the last few weeks. Two men changed 
places: Manager P. E. McDonough of Guelph, 
Ont., going to Kingston, Ont., and Manager 
C. R. Lavoie of Kingston, Ont., going to 
Guelph. W. P. Urquhart, manager of Yar- 
mouth, Nova Scotia, resigned, which made it 
possible for the promotion of Charles P. Nick- 
erson, formerly assistant manager in New Glas- 
gow, Nova Scotia. In the Parkdale District 
of Toronto F. J. Walsh, manager, resigned. 
and the vacancy was filled by the transfer of 
W. J. Glenn from the Danforth, Toronto, dis- 
trict. P. A. Bowen, manager of the Kitchener, 
Ont., district, was transferred to fill the Dan- 
forth vacancy and his place was filled by the 
transfer of S. F. Muter from Hamilton, whose 
place was filled by T. J. Ryan, formerly man- 
ager of the New Glasgow, Nova Scotia, dis- 
trict, and Simpson Orr was transferred from 
Smiths Falls to New Glasgow. This last man’s 
transfer made possible a promotion and T. J. 
Mason, assistant manager in the Brantford, 
Ont., district, became manager of the Smiths 
Falls district. 

In the States the few changes in the field 
have been mainly in the Great Western and 
Southwestern territories. In the former there 
were two promotions: G. C. Fanning, assistant 
manager in the McKinley Park, Chicago, IIl!., 
district. to be manager of the Ottawa, IIl., 
district, succeeding Peter Manes, manager, who 
was transferred to Joliet, Ill., to succeed B. D. 
Morton, transferred to East St. Louis, IIl., 
to fill the vacancy made by the discontinuance 
on account of health of E. J. Cowell. There 
had been a vacancy in the Bloomington, III, 
district, and this was filled by the transfer of 
A. L. Whadcock, manager, from Springfield, 
Tll., and the Springeld district was given in 
charge of W. G. Steinmesch, promoted from 
assistant manager in the Englewood, IIl., dis- 
trict. 

In the Southwestern territory J. C. Cook, 
manager of the Sedalia, Mo., district, resigned, 
and the vacancy was filled by the transfer of 
H. H. Cecil from Joplin, Mo. This necessitates 
another transfer, that of L. R. McKee from 
Salina, Kan., and in turn B. F. Flachman was 
transferred fromm Des Moines, Ia. This made 
possible a promotion and C. J. Schaaf, assist- 
ant manager in the Franklin, Mo., district, was 
made manager of the Des Moines, La., dis- 
trict. 

The Middle Atlantic territory was the only 
other territory in which there were any 
changes among the managers. R. F. Frantz, 


manager of Chester, Pa., resigned, and his 
place was filled by R. C. Smiley, transferred 
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from Millville, N. J., and to fill this vacaney 
J. C. Scanlan, assistant manager in Millville 
was promoted. 

The ten leading districts in the country at 
large, including the Pacific Coast territory 
ann Canada, in average net gain, ordinary bys. 
ness per month, for the year to and including 
the week of November 16, were: Miami, 
Fla, S. W. Durrance, manager; Oak Park 
Ill., Gabriel Dunkleman, manager; Fulton, v 
Y., John Bedrick, manager; Jersey City, y. 
J., Jacob Miller, manager; Bridgeport, Conn, 
C. H. Nutting, manager; Tampa, Fla.; J. R 
LaNasa, manager; Joliet, Ill., B. D. Morton, 
manager; Scranton, Pa., Joseph Gross, map. 
ager; Rockaway, N. Y., N. I. Grossman, map. 
ager; Ridgewood, N. Y., David Rudberg, man. 
ager. 


LEADERS IN ORDINARY 
In paid-for, ordinary business, for the year 
to and including the week of November 16, jn 
the country at large, the ten leading agents and 
agents unattached were: W. J. Doherty, agent 


"unattached, Oak Park, Ill.; Benjamin Robin, 


agent, Rockaway, N. Y.; J. F. Carroll, agent, 


Wakefield, Mass.; J. E. McQuail, agent 
Bridgeport, Conn.; D. S. Nectow, agent, 


South Boston, Mass.; Michel Trabulsi, agent, 
Fulton, N. Y.; Morris Haliczer, agent, Tampa, 
Fla.; Eli Blumin, agent, Syracuse, N. Y,; 
Isadore Spector, agent, New Haven, Conn, 
W. W. McLaughlin, agent, Geneva, N. Y. 

For the year to and including the week of 
November 30, in the country at large the ten 
leading districts in average industrial increase 
were: Milburn, N. Y., Philip Gilberg, man- 
ager; Gordon Park, Ohio, M. J. Reigert, man- 
ager: Clinton, Mass., J. E. O’Connor, man- 
ager: Lake Shore, Canada, Philip Hochstatt, 
manager: Port Morris, N. Y., Jacob, Varon, 
manager; Cleveland, Ohio, E. F. Satalia, man- 
ager; Stamford, Conn., H. S. Hodgdon, man- 
ager; Imperial Valley, Cal., Guy Beynon, man- 
ager: Southwark, Pa., Leon Bendel, manager; 
Edgewater Park, Ohio, G. A. Miller, man- 
ager. 

In the country at large, for the year to and 
including the week of November 30, the ten 
leading agents and agents unattached in amount 
of industrial gross increase were: Samuel 
Ballin, agent, Newark, N. J.; W. G. Hamm, 
agent, Schenectady, N. Y.; John Conte, agent, 
Stamford, Conn.; Charles Silver, agent, Alle 
cheny, Pa.; F. H. Potvin, agent, Manchester, 
N. H.: S. G. Rosenthal, agent, Edgewater 
Park, Ohio; J. G. Elliott, agent, Montreal City 
Account, Can.: Albert Glassman, agent, New- 
ark, N. J.; David Newman, agent, Cleveland, 
Ohio: Victor Mushabac, agent, Murray Hill 
ieee 


When You Cannot See a Prospect 
because he is “too busy,” try sending to him, 
with your business card, our leaflet called “Too 
Busy.” The leaflet politely and pointedly says 
what you would like to, if you had a chance 
Send today for sample to The Spectator Com 
pany, 135 William street, New York. 
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Health of the Philippines 


Consulting 


When the Wilson administration practically 
discontinued American local government in the 
Philippines the most serious apprehensions were 
yoiced regarding the future of the health ser- 
vice. Under American administration truly 
amazing results have been achieved since the 
occupation of the Islands in 1808, and what was 
once a hot bed of disease has for all practical 
purposes been made reasonably healthy for 
European and American residents temporarily 
or permanently residing in the Islands. In the 
history of sanitation there are few more illu- 
minating experiences than the sanitary redemp- 
tion of the Philippine Islands. There were 
those, however, who remained skeptical re- 
garding problems of acclimatization. The late 
Dr. Woodruff, especially, brought forward a 
theory of tropical light which if he found cor- 
rect might have acted as a bar towards much 
that has since been achieved. But the theory 
of Dr. Woodruff has not been supported by 
subsequent experiences both in the Philippines 
and Australia. Fortunately from the very out- 
set of our occupation annual reports have been 
published upon the sanitary administration, the 
report for 1923 having been issued recently. 
The director of health at the present time is 
Dr. Vicente de Jesus, whose report is a most 
interesting contribution to the study of trop- 
ical medicine well deserving of the serious con- 
sideration of life insurance companies. The 
report is but a fragment of an immense liter- 
ture on the mortality of the Philippine Islands. 
It admirably amplifies the second volume of the 
census of the Philippine Islands for 1920, which 
is entirely concerned with population and mor- 
tality problems containing a large amount of 
interesting and valuable: information. Refer- 
ence is made in, the report to the reorganiza- 
tion of the service under date of: July 9, 
1923. The changes, however, have reference 
chiefly to alterations in its divisional boundary 
lines. There is a council of hygiene which, 
during the year under review, held twenty-nine 
meetings at which many important special sub- 
jects were considered, such as the law regulat- 
ing the practice of medicine, the problem of 
vaccination and smallpox, the campaign against 
typhoid fever, free dental service in provincial 
hospitals, the problem of goitre, etc. 

The present population of the Philippines is 
estimated at 11,067,000. During the year 1923 
the marriage rate was 13.3, the birth rate 34.8 
and the death rate 18.3 per 1000 of population. 
For the five years ending with 1922 the aver- 
age marriage rate was 14.1, the birth rate was 
33.7 and the death rate was 25.2. Contrasting 
the recent past with the present day it appears 
that in 1903 the death rate was 43.2 per 1000, 
in 1918 it was as high as 36.3, in 1922, 18.9, and 
In 1923, as stated before, 18.3. There has thus 
been a progressive lowering of the death rate, 
While the birth rate has practically remained 
the same. The reduction in the death rate is, 
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however, largely the result of very decided 
diminution of infant mortality which in 1918 
was as high as 263 per 1000 births, but in 1923 
the rate was only 148. This for a native popu- 
lation in a tropical country cannot be con- 
sidered excessive. 

It is said in the report that “‘the Philippines 
have been repeatedly regarded abroad as being 
an unhealthy country and the abode of danger- 
ous communicable diseases.” But it is said 
further, “If the sanitation of any nation is 
partly measured by the reduction of mortality 
rates, especially those from the common com- 
municable diseases and considering the geo- 
graphical location of the Islands, its proximity 
to other countries in which these diseases breed 
in abundance, the condition in this country as 
far as public health is concerned, is relatively 
satisfactory.” This conclusion is fully justi- 
fied by the facts stated. 

Still more impressive, however, are details 
for particular diseases. In 1919, for illustra- 
tion, there were 49,971 deaths from smallpox, 
while in 1923 there were only 4 deaths from 
this disease. In 1919 there were 18,213 deaths 
from cholera, but in 1923 there were only II. 
In 1918 there were 4395 deaths from typhoid 
fever, or at the rate of 4.42 per 10,000 of popu- 
lation. ._In 1923 there were only 2022 deaths, 
or at the rate of 1.83. Dysentery, which in 1919 
prevailed to the extent of -19,754 deaths, or at 
the rate of 19.56 per 10,coo, had diminished by 
1923 to 7166 deaths, or to a rate of 6.47. Grant- 
ing the accuracy of these returns they reflect 
a truly astonishing amount of sanitary control, 
most of which has been achieved under native 
administration. The reduction has been the re- 
sult of active sanitary efforts, including an ex- 
tensive campaign for vaccination, and the im- 
munization of large numbers against cholera 
and typhoid. 

Considering separately the City of Manila 
it appears that the deaths in the city during 
the five years ending with 1922 had been 29.2 
per 1000. But during 1923 the rate had been 
reduced to 26.0 per 1000. But the local death 
rate is considerably increased by non-residents 
on account of local hospital facilities. In 1923, 
for illustration, there were 7903 deaths of 
permanent residents and 1171 deaths of non- 


residents. The dominant factor in the local 


death rate is the high mortality of infants, 


although the rate has been reduced during re- 
cent years. The rate in 1923 was 192 per I000 
births. For certain causes of death the fol- 
lowing facts are of interest: In 1918 there 
were &51 deaths from smallpox, while there 
were none in 1923. In 1919 there were 337 
deaths from cholera, while there were none in 
1923. The typhoid fever rate reached a re- 
cent maximum during 1928, when it was 10.9 
per 10,000, which during 1923 was reduced to 
8.88. Dysentery, which caused 699 deaths in 
1918, caused only 115 deaths in 1923. Prob- 
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-ments throughout the Islands. 


ably all infectious diseases have a higher fatal- 
ity rate in the Philippines than in non-tropical 
countries. For the five-year period ending with 
1922 the fatality rate in smallpox was 64.9 per 
cent, in cholera 43.9 per cent, in typoid fever 
30.7 per cent, nad in dysentery 42.6 per cent. 

The outstanding mortality factor is tuber- 
culosis. During 1923 it contributed 1670, or 
21 per cent of the deaths from all causes. There 
were also 651 deaths from infantile beri-beri, 
or 24 per cent of the mortality of infants un- 
der one year of age. 

Of great practical importance is the cam- 
paign against rate extermination and during 
1923, 92,751 rats were caught and examined, 
but in not one was found positive evidence of 
the plague bacillus. It is stated likewise that 
a campaign against flies and mosquitoes was 
continued in accordance with the plan adopted’ 
during previous years. 

The report considers in detail the different 
sanitary provinces, which cannot be enlarged 
upon very well on this occasion. But as far 
as it is possible to judge, the sanitary efforts 
that have been made have been as effective out- 
side of the province of Manila as in the city 
itself. Attention is directed in this connection 
to the development of public health nursing, to 
the medical inspection ef schools, to district 
health inspection, and finally to hospitals, dis- 
pensaries and laboratories. 

An important problem in the Philippines is 
leprosy and during 1923 6039 lepers passed 
through the leprosarium at Culion, of whom 7 
were Americans and Europeans. The leper 
colony has been a subject of much controversy 
and a movement has been on foot to have the 
island abandoned for a more satisfactory 
method of administration in a number of settle- 
3ut from a 
European point of view leprosy is a risk of 
extremely minor importance, although infec- 
tions of whites do occur which are difficult to 
trace to a recognized source. It may be said 
in this connection that the treatment of lep- 
rosy is making considerable progress, and that 
under an effective system of segregation the 
disease unquestionably tends to diminish, while 
the proportion of persons discharged with the 
disease as arrested is increasing. 

Among other tropical diseases of some local 
importance is yaws. Altogether during 1923 
about 10,159 cases were treated in 24 provinces, 
against 6076 in 1922, Whether this implies an 
actual increase in the disease or merely better 
medical attention is open to question. The 
disease rarely affects Europeans. 

Hookworm is gradually being brought under 
control. It varies widely as regards the in- 
cidence of infection being as high as 71 per 
cent in the Province of Cebu and still higher 
in some municipalities. The disease, however, 
only to a limited extent affects the white popu- 
lation but it is a menace to general health and 








THE SPECTATOR 














P 


rominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 
ford New York Casualty Co. 
Standard of New State of Penn. Indemnity Company 


York uyvesant of New of America 
National Union of York 
Pittsburgh BROKERS’ LINES SOLICITED 








Actuarial 


Actuarial 























Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiiier and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
‘for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A. SIGTENHORST, F.A.1.A. 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 











FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Indianapolis, Ind, 
Des Moines, lowa 


Hume Mansur Bidg. 
Royal Union Bldg. 








COPELAND and COTHRAN 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 

















GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








25 SPRUCE ST. NEW YORK 











Conservation Specialists 





The Otis Hann Company, Inc. 
**Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 





L. A. GLOVER & co. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 

















JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 














E. L. MARSHALL 
CONSULTING ACTUARY ' 
Hubbell Building . 
DES MOINES, IOWA i 


Adjuster 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bildg.. OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 
Anywhere in Province ef Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 




















F. M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 


Statisticians 

















ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 














_—— 


Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement fiiing. 

We ae alsy cyuippe ! to prepare can- 
cellati:sn ant 1eimsu-ance schedules, or 
han le any job whe.e the use of tabulat- 
ing machines or comptometers is de’ 
si-able. 


Phone: JOHN 1090 
59 John St. New York City 


ee 











requ 
R 
prok 
publ 
year 
fron 
decr 
decr 
situ 
the 
due 
diss 
spre 
faul 
certi 
and 
pati 
stud 
fact 
cons 
of t 
100€ 
case 
stud 
tion 
sani 
mor 
coll 
16 { 
cont 
A 
that 
But 
dys 
ippi 
havi 
of 1 
you 
prol 
rece 
\ 
all 
two 
of 
elin 
evel 
lati 
tha 
Isla 
bas 
It 1 
alsc 
era 
to 
Fec 
tha 
in 
all 
con 
in 
the 
in 
tur 
ma 
tio 
St 
spl 
ind 
loc 














\T. 














- 


December 17, 1925 


requires active efforts to combat it. 

Regarding typhoid it is said that “this is a 
problem that has occupied the attention of the 
public health service during the last three 
years.” The tendency of the disease judging 
from the deaths in the Philippines is on the 
decrease, although in the ‘City of Manila this 
decrease has not been very pronounced. The 
situation in the provinces differs from that of 
the city, ‘where it shows a higher incidence 
due to complexity of factors influencing its 
dissemination. While in the provinces, the 
spread of typhoid fever may mainly be through 
faulty water supply, waste disposal and, to a 
certain extent, indirect contamination of food 
and beverages by flies and faulty isolation of 
patients, in the City of Manila, from detailed 
studies on the cases of 1923, very interesting 
facts are brought out which deserve separate 
consideration.” It is shown that the incidence 
of the disease in Manila proper was 3.48 per 
1000 of population. A great proportion of the 
cases, it is said, occurred among laborers and 
students and among the poor class of popula- 
tion, which on investigation showed that poor 
sanitary overcrowding were 
more or less in relation with them. Evidence 
collected seems, however, to prove that nearly 
16 per cent of the cases were caused by direct 


conditions and 


contact. 

As regards the dysentery problem, it is said, 
that this has not as yet been thoroughly studied. 
But it is agreed that both amcebic and bacillary 
dysentery prevail to a large extent in the Phil- 
ippine Islands. Certain outbreaks, however, 
have been of an explosive character and most 
of the cases have occurred among children and 
young adults. It is readily agreed that the 
problem requires more attention than it has 
received in the past. 

Malaria is admitted to be a disease “found 
all over the Islands.” Attention is drawn to 
two measures of control—1, the sterilization 
of patients and carriers, and 2, the possible 
elimination of mosquitoes. Both of these, how- 
ever, are extremely difficult with a native ponu- 
lation. It is estimated that there are not !ess 
than 175,000 cases of malaria throughout the 
Islands during the course of a year. This is 
based on a ratio of one death to five cases.* 
It is readily agreed that the most effective but 
also the most costly method would be the 
eradication of mosquitoes. Attention is drawn 
to what has been done in this respect in the 
Federated Malay State. In view of the fact 
that there are about 35,000 deaths from malaria 
in the Philippines during the course of a year 
all feasible plans and projects are entitled to 
It is pointed out, however, that 
in the Philippines “malaria does not prevail in 


consideration. 


the centers of population; it is in the forests, 
iN mountainous regions, and in large agricul- 
tural areas where it prevails more and causes 
It is complicated by the migra- 
tion of laborers from one section to another. 
Studies made in the Philippines “have shown a 
splenic index of 13 to 30 per cent and a parasitic 
index of from 11 to 22 per cent in certain 
localities.” Attention drawn to the 


many victims.” 


also is 


This must be a serious underestimate. 
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fact that ‘in the Islands, while in one place 
malignant types prevail, in others this type is 
uncommon as compared with the tertian and 
the quartan. For this reason, if each type of 
malarial parasites has its own preference to 
develop its sporogany cycle in certain species 
of anopheline mosquitoes—in other words, if 
certain species of mosquitoes are efficient hosts 
for one particular type of malarial parasite, it 
may be inferred that the distribution of the 
different types of malaria infection in the 
Islands depends on the different mosquito spe- 
cies prevalent in those localities.” 

The foregoing extracts are sufficient for the 
present purpose of emphasizing the conclusion 
that in the native administration the health 
service of the Philippines is not falling behind 
but making commendable progress. It requires, 
however, to be considered that the present ad- 
ministration rests upon the admirable and last- 
ing foundations established by the American 
Sanitary Corps during military occupation of 
the Islands. It also requires to be said that for 
much of what has been achieved the Islands 
owe a lasting gratitude to Dr. Victor C. Heis- 
ler, formerly health officer, but now of the 
Rockefeller Ioundation. 

A historical retrospect of the Philippine 
mortality experience would make a most inter- 
esting and valuable contribution to sanitary 
science. In 1918 when the Americans occupied 
the Is'ands the death rate from all causes was 
40.79 per 1000. The problems are enormously 
complicated by a native population of widely 
different racial types and of alien elements, 
particularly Orientals, which only gradually be- 
come susceptible to sanitary control. In 1918 
there were 17,402 deaths from smallpox which 
rapidly declined during the next six years, brt 
mcreased progressively up to 1904; probably 
‘argely because of the neglect of vaccination 

In 1918 there were 5910 deaths from cholera ; 
but a maximum outbreak occurred in 1918, when 
there were 17,770 deaths from this disease. 
Thus the problems of health and sanitation in 
the Philippines are matters of very serious con- 
cern and of great practical difficulties. They 
are enormously complicated by the wide diffu- 
sion and prevalence of intestinal parasites but 
here again it is fortunate that the white popu- 
iaticn is rarely affected. 

In conclusion attention may be drawn to the 
relative infrequency of cancer. In the City 
of Manila, for which the returns are most trust- 
1923 only 6 


there occurred during 


from cancer of the buccal cavity, 22 


worthy, 
deaths 
deaths from cancer of the stomach and liver, 
5 deaths from cancer of the peritoneum and 
intestines, 24 deaths from cancer of the female 
generative organs, 6 deaths from cancer of the 
breast, 2 deaths from cancer of the skin, 36 
deaths from cancer of other organs and parts, 
a total of 107, equivalent to a rate of 35.7 per 
106,000 of population. 

Those who have lived in the Philippine 
Islands and have been connected with the gov- 
ernment administration, with few exceptions, 
bear witness to the fact that the Islands are 
livable and endurable, and often very enioy- 
able. The late Mr. Archibald Butts, as Aide 
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to President Taft, often enlarged to me upen 
his Philippine experiences but never without 
giving expression to his regret that he could 
not return to the Islands. Granting that one 
has enough to do and does not suffer the menot- 
ony of idieness; granting that one lives a clean 
and wholesome life and is free from infections, 
there are no reasons why life in the Philippines 
should not be compatible with normal health 
and longevity. According to the census of 
igt8 the proportion of population, ages 61 
years and over, was about 4 per cent, or in 
actual numbers in the City cf Manila, out of 
285,000 population 3112 were 71 years of age 
and over, including 84 whose ages were re- 
ported to be 1ot years or more. Under an 
energetic policy of sanitation there are appar- 
ently no climatic or other conditions that pre- 
clude the Philippines from being reasonably 
healthy and compatible with the attainment of 
a normal duration of human life. Since there 
is no question or doubt but that in the years 
o come there will be a much larger share of 
American development in the Philippines than 
has thus far been the case, it is of considerable 
practical importance that the foregoing facts 
concerning the present sanitary condition should 
be thoroughly realized on the part of life in- 
surance companies accepting risks on the lives 
of yersons intending to go to the Philippines 
in the furtherance of a national policy of cx- 
tending our commerce abroad. 


Philadelphia Life Underwriters to Have 
Paid Secretary 

Several important changes are to be made 
in the organization of the Philadelphia Asso- 
ciation of Life Underwriters, according to the 
decision reached by the executive committee 
at a special meeting at the Bellevue-Stratford, 
Philadelphia, last week. The association is to 
be an incorporated body, with a paid secretary, 
working at the start on a part-time basis, and 
will have a permanent headquarters. A board 
of nineteen directors will replace the present 
executive committee of thirty-five. Dues have 
been raised to $15 a year.for general agent 
members, $10 for active members, and $5 for 
associated members. The association will also 
have a committee of managers to meet pe- 
riodically to discuss matters concerning the 
management end of the business. The plan 
of the association will be explained to the 
members at the dinner meeting of the organ- 
ization to be held December to at the Belle- 
vue-Stratford. 


Plan Christmas Party 

3oston, Mass., December 14.—The annual 
meeting and Christmas party of the Boston 
Life Underwriters Association will be held at 
noon this year, a departure from the past cus- 
tom of holding it in the evening. Annual re- 
ports, election of officers, and a statement of 
the Association’s stand on Savings Bank Life 
Insurance will occupy the business 
Entertainment features, including an inspiva- 
tional address by David D. Vaughn will con- 
clude the program. 
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PRUDENTIAL NOTES 





Unusual Number of Promotions 
Announced 





MEMBERS OF OLD GUARD 





New Districts Established in Maspeth, 
L. I., and Holyoke, Mass. 


More than the usual amount of promotions 
marked the progress of the Prudential Insur- 
ance Company of America during the month 
just passed. More than a score of agents 
were advanced to assistancies and superintend- 
ent’s posts, several new districts were opened 
and more than a few additions to the Old 
Guard, and commendations for exceptional 
work in the production of both industrial and 
ordinary were made. 

The following Prudential men were elevated 
to superintendents: Roland E. Whitney, at 
Chillicothe, Ohio; William M. Healy, Brook- 
lyn Number 11; Luther, E. Hancock, Louis- 
ville Number 2: Marks H. Grossbard, St. 
Johnsbury, Vt.; Lawrence McDermott, San 
Diego, Calif.: James O, Stanley, Malden, 
Mass., and J. Howard Brine, Harrisburg 
Number 2. 

Among the number of agents who won their 
spurs as assistant superintendents are: John 
L. Moss, Memphis; Henry E. Williamson, 
Greenville, S. C.; Rov Gilliatt, Charlotte, N. 
C.; George M. Rockwood, Minneapolis Num- 
ber 1; Nicholas H. Hargarten, Milwaukee 
Number 2; Clifford C. Einhorn, Minneapolis 
Number 2; Edward L. Brockel, Milwaukee 
Number 2; Robert C. D. Workman, Detroit, 
No. 1; Willianr Wohlers, Irvington, N. I.: 


George H. Wilson, South Orange, N. J.: 
George T. Fesler, Olean; Simon Rohrback, 
Binghamton Number 2; Fred L. Schroeder, 


Binghamton Number 2; Jesse P. Rouil- 
lier, Utica Number 1; Robert M. Service, 
Utica Number 2: David F. Allen, Cincinnati 
Number 2; Lawrence G. Wortman, Rushville: 
Arthur S. Brown, Washington Court House, 
Ohio; Morie McK. Yeats, Portsmouth, Ohio: 


Henry B. Paschal, Cleveland Number . 1: 
Nathan Dreyfuss, Robert P. Hausrath and 


John Strickermall of Mt. Vernon, N. Y.: Ben 
Silverman, Kingston, N. Y., Claude B. 
Basham, Louisville. 

The ranks of the Prudential Old Guard have 
received the following additions and changes: 
Thomas J. New 
York Number 8, has been advanced to class 
G; Arthur L. Dubart, superintendent of St. 
Louis Number 3, to class D; John Petronela, 
agent of Utica Number 1, class A; Edward 
W. Milligan, agent, Buffalo Number 3, class A; 


and 


Stewart, superintendent of 


Elmer A. Eddy, agent, Buffalo Number 2, 
class B, and Maurice A. Roche, assistant, 
Ithaca, class C. 

New districts were established because of 


1 « . c 
the amount of production as follows: Mas- 


peth, L. I.: Holyoke, Mass.; Richmond, Cal.: 
Pawtucket, R. I.; Portsmouth, Ohio, and an- 
other district in Louisville and designated 


Louisville Number 2. 


Actuaries’ Opinions on the American Men 
Mortality Table as a Legal Valuation 
Standard for Life Policies 
(Continued from page 4) 
companies that are now successfully operating 
in serving the public would be unable to con- 
tinue in the business indefinitely if there were 
no savings due to an actual mortality lower 
than the expected. The alternative probably 
would have to be the addition or a greater 
amount of “loading’’ for expense purposes and 
from the standpoint of the insured I can see 
no advantage in having the required amount of 
2xpenses paid in in the form of loading as 

compared with a savings in mortality. 

Furthermore, it seems to me that the period 
of time covered by the experience used in com- 
piling the American Men Table is too short to 
warrant the companies in accepting the table 
prepared on the basis of this short experi- 
ence as a legal standard. The years involved 
in this mortality investigation were unusually 
favorable from the standpoint of the rate of 
mortality. There were no epidemics or war 
losses of any serious consequence during that 
period. Had there been an influenza epidemic 
during this period such as was experienced dur- 
ing 1918 and 1919, the “mortality curve” might 
have been materially affected. 

If there was sufficient justification for the 
adoption of the new mortality table to warrant 
it, I would favor it regardless of the task 
which would be involved in having the com- 
panies change over from the present table of 
mortality to the new table. However, inas- 
much as there seems to be considerable doubt 
in the minds of others, as well as in my own 
mind, I would not favor the adoption of the 
new table at this time. 

With best wishes, I am, 

L. D. CavANAuUGH, Vice-President 

Actuary, 
Federal Life Insurance Company. 


and 


[To tHE Epiror oF THE Spectator] 
In accordance with your request as expressed 


in your letter of November 20, I am sending . 


you my opinion concerning the adoption of the 
American Men Mortality Table. 

The American Men Mortality Table repre- 
sents more nearly than any other table the 
mortality rates being experienced by American 
life insurance companies at the present time. 
The American Men Table is based on the 
experience of these companies over a repre- 
sentative period of time. No one can foretell 
what the mortality rate will be in the future; 
the only logical thing to do is to guess the 
future from past history viewed in the light 
of present-day tendencies. I am not pessimistic 
about future mortality rates because I do not 
believe such pessimism justified from the 
standpoint of actual past and present condi- 
tions. The American Men Table satisfies this 
primary requirement in that it truly represents 
the existing mortality and the most likely mor- 
tality in the fuure. 

I do no believe the adoption of the Ameri- 
can Men Table will do any injury to the in- 
stitution of life insurance: In the first place 
this question must be considered from the un- 
selfish standpoint of public welfare, and not 
of the welfare of any individual company or 
eroup of companies who are seeking rapid 
erowth. If there is such a situation that non- 
participating companies must charge a higher 
premium than can be justified by experience 
and reason solely because of an out-of-date 
legal standard, then this standard should be 
changed for the good of all who really pay 
this unnecessarily high premium. I believe 
that this is the situation to-day. It may be 
true that a general reduction of premiums 
would be harder on those companies with high 
expense rates. In the interest of efficiency the 
effect could be no less than wholesome. Con- 
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sidering all sides of the proposition, I am in- 
clined to favor the adoption of the American 
Men Table. 
Currorp H. Forz, Actuary, 
Public Savings Life Insurance Company. 


[To THe Epitor or THE SPECTATOR] 

Your letter of November 20 relative to the 
question “Should the American Men Mortality 
Table be Made Permissive as a Legal Valua- 
tion Standard?” is at hand. My view in brief 
of this question is as follows: 

Much has been said and written concerning 
this important question, but when boiled down 
there is really but one real point at issue: 

From the actuarial and medical standpoint, is 
the American Men Table the proper table on 
which to base legal net premiums and reserves 
during the next century? 

This question must be answered for all of 
the companies and not for a few. 

The American Men Table is a table of 
average mortality rates experienced by fifty- 
nine (59) companies of the United States and 
Canada. Half of these companies had an 
actual experience lower than this average and 
half of them had a higher rate of mortality. 
There are more than 280 life insurance com- 
panies in the United States alone. 

If all of the experience of all of these com- 
panies had been combined, it is not known 
whether this average would have been moved 
up or down. A conservative guess, however, is 
that it would have moved up. 

Add to this the fact that the extra mortality 
of the “flu” years is not included in the new 
table and we have a pretty convincing argu- 
ment against the wisdom of adopting the 
American Men Table without a complete 
authoritative actuarial check of its correctness. 

The press statements of various officials, to 
the effect that companies are now actually 
experiencing a lower mortality than that of 
the American Men Table, are to my mind still 
insufficient, because as vet only a few com- 
panies at best have made what might be called 
careful investigations. 

If there is even a slight possibility that the 
American Men Table is lower than it should 
he, then its adoption certainly is not to the best 
interest of all concerned. 

It has been said that the lowering of rates 
and increasing of guaranteed values, which 
will be made easier if the new table is adopted, 


will seriouslv affect one class of companies as 


against another. Ouite large differences in 
these factors alreadv exist and I helieve the 
companies in general will adiust themselves 


successfully to any proper basis just as they 
have up to the present time. ; 

Summing up, I would say that if after a 
thorough actuarial and medical investigation, 
the American Men Table is found to be the 
proper table, then it should be adopted as a 
permissive valuation standard. However, the 
mass of laws and restrictions necessary with 
anv mortality table will require so many seri- 
ous changes that we should be very slow in 
the actual adoption of the new table. 

T. Lenman, Actuary, 
Standard Life Insurance Company. 


Bankers Life Fiftieth Anniversary in 1929 

Des Mornes, Iowa, November 30.—The 
fiftieth anniversary of the Bankers Life Com- 
pany will take place in 1929 and the company 
expects to celebrate by announcing its arrival 
in the select class of billionaire life insurance 


companies. 

The Bankers Life had over $750,000,000 of 
life insurance in force at the close of 1924, 
and the total at the close of 1925 will be ap- 
proximately $850,000,000. 








JOHN HANCOCK NOTES 





Number of Promotions and 
Transfers 





DEATH OF H. M. ROARKE 





Appointment of Kenneth W. Snyder as 
General Agent at Kansas City 

The following agents have been promoted 
from the rank of agents to assistant superin- 
tendents in the districts of service : 
Mauric K. McKinney, Chicago I; Fred L. 
Muller, Chicago III; Morris Goldman, Chi- 
cago IV; Leo FE. Ownes, Detroit Il; Albert 
B. Dowber,. Detroit III; William Beyer, Hobo- 
ken; Martin Levy, New York V; John J. 
Tierney, St. Louis JII; Frank J. Kroeger, 
Davenport; William F. Trelegan, Cambridge; 
Patrick C. Toomey, Hyde Park, and Patrick 
J. McKenney, (Dover 
ment). 

The following agents have been promoted te 
assistant superintendents and 
indicated: Joseph T. McLaughlin, Trenton to 
Erie; Arthur J. Morgan, Hyde Park to Chi- 
cago VI; George W. Clasby, Waltham to Chi- 
cago VI; Gustav T. Erickson, Minneapolis to 
Chicago VII; Arnold S. Maitland, Minneap- 
olis to Chicago VII; Alfred Agrey, Alpheus 
G. W. Chase, John P. McCormick and David 
R. Holm, Chicago II to Chicago V; Adolph 
H. Klein and Buffalo I 
to Buffalo IT. 


their 


Manchester depart- 


transferred as 


James P. Scanlan, 
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The following assistant superintendents have 
been transferred as indicated: John Rapport, 
St. Louis III to St. Louis I; Almon FE. Kemp- 
ton, Dover detached to Manchester proper; 
Joseph Basta and John O. Ketler, Buffalo I 
to Buffalo IIT; A. L. Anderson, Chicago I to 
Chicago VII. 

Lawrence Donohue, Jr., has been promoted 
from training cashier at Philadelphia to cash- 
ier at Erie, Pa.; Charles H. Barrett, 
cashier at Philadelphia IV to cashier at Cam- 
den, N. J.; Edward B. Smith, from training 
cashier at Baltimore to cashier at Toledo: 
Anthony C. Seelbach, from assistant cashier at 
Buffalo I to cashier at Buffalo II; Edward W. 
Teske, from training cashier at IV to cashier 
at Chicago VI; Leo F. Bruce, from training 
cashier at Chicago Chicago 
VII; Chartes T. Roby has been appointed cash- 
ier at Chicago V; John J. Lynch has been pro- 
moted from cashier to assistant to the super- 


assistant 


I to cashier at 


intendent at Cambridge: Daniel J. Roche, from 
assistant cashier to cashier at Cambridge; 
James J. O'Connor, from chief clerk to assist- 
ant cashier at Cambridge. 

Kenneth W. Snyder has been appointed gen- 
eral agent for the John Hancock for Kansas 
City, Mo., succeeding John H. Florz. Mr. 
Snyder is a graduate of Harvard University, 
and served as first lieutenant in the infantry 
during the World War. He has successfully 
represented the John Hancock for some years 
as special agent. 

Superintendent Acker of the Pittsburgh IIT 


Thursday 


INDUSTRIAL INSURANCE SECTION 


agency has retired as of January 2. To gy. 
ceed to the position thus made vacant, the com. 
pany has appointed Herman Sulzer, at presen 
a successful assistant superintendent in the 
Brooklyn IV agency, and he will assume his 
new position on January 4. 

Superintendent M. H. of River 
Point, R. I., died recently after a bricf illness 
Mr. Roarke was very popular with his men 
and well liked at the home office. 

He was a veteran of thirty-seven years’ ser- 


Roarke 


vice, having filled the positions of agent, assist. 
ant superintendent in Taunton, South Fram- 
ingham and Providence and serving the past 
eight years as superintendent at River Point. 
S. L. Rothafel Has $2,000,000 Business 
Life Insurance 

S. L. Rothafel has taken out life insurance 
to the amount of $2,000,000, payable to the 
Roxy Theaters Corporation, of which he js 
president, for the protection of the company’s 
stockholders. This business coverage includes 
$1,500,000 five-year term and $500,000 ordinary 
life, this latter having been issued some months 
ago. The term insurance was issued through 
the Metropolitan, Connecticut General, tna, 
Travelers, Home Life and Equitable of New 
York. 





Robbing Yourself 
This is the name of a leaflet of strong per- 
sonal appeal to all classes of insurable per- 
Send today for a sample to THE Sptc- 
TATOR, 135 William street, New York. 


sons. 











ASSETS - - - 


and representatives. 


GLOBE MUTUAL 
LIFE INSURANCE Co. 


$1,500,000.00 


“CLAIMS PAID ON SICHT” 
Paid to policyholders over $1,050,000.00 


The highest grade of service to policyholders 


HARPER’S LIFE INSURANCBK LIBRARY 





A. Woods 


livered. 


tax problems. 








IT IS THE LAST WORD IN 


SERVICE 


Life Underwriting as a Career—By Edward A. Woods, President Edward 
Co., General Agents, Equitable Life Assur. Society; Ex-Presi- 
dent National Association of Life Underwriters. 


Analyzing Life Situations for Insurance Needs—By Griffin M. Love- 
lace, Director, Life Insurance Training Course, New York University. 
Price, $2.40 Delivered. 


The Psychology of Selling Life Insurance—By Dr. E. K. Strong. Jr., 
Schooi of Life Insurance Salesmanship, Carnegie Institute of Technology. 
Price $4.25 Delivered. 


Selling Life Insurance—By Dr. John A. Stevenson, Second Vice-President, 
Equitable Life Assurance Society; Formerly Director School of Life 
Insurance Salesmanship. 


Meeting Objections—By Dr. John A. Stevenson. 
The House of Protection—By Griffin M. Lovelace. 


Inheritance Taxation—By L. G. Gilbert, Edited by John A. Stevenson 
and Griffin M. Lovelace—Inheritance Taxation is a book of 330 pages 
which goes into its topic Federal and by each state, in great detail and 
points out the — Ay 3 insurance asa method of solving inheritance 

rice $5.00. 


Life Insurance Principles and Policies. 
Functions of Life Insurance—By Griffin M. Lovelace. 
Inheritance Tax—By Franklin W. Ganse. 


$2.35. 


Price, $3.75 Delivered. 
Price, $1.60 Delivered. 
Price, $1.60 De- 
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T. F. Barry, 
Founder 


Home Offices: 


431 S. Dearborn St. 
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Pose Barry Dietz, 


The GLOBE weekly news mailed to you 
every week by request without charge. 


Phone Harrison 1998 


President 





CONSTRUCTIVE SALESMANSHIP 
By Dr. John A. Stevenson 

“Keen as the edge of a sharp knife. 
the heart of things and places before the salesman the very 
life principle of his business. 
from this most fascinating book, but the best way for the 
reader is to buy the book. 
‘best seller’ as it may well become.’’—Insurance. 


It goes straight to 
One would like to quote freely 


He will read it as if it were a 
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ITH this issue of THE SPECTATOR 

is included a second section called 
the Annual Convention Organization 
Number. It follows the Organization 
Number of Tue Spectator published as 
a second section of the issue of July 17, 
1924. There the history and important 
accomplishments of the major organi- 
zations were set forth. In this issue 
the information is brought up to date 
by reviewing their work since that time. 
It gives added evidence of the value of 
associations to the business of insurance 
and of the high character of the unselfish 
service rendered by their officers. 





HE SPECTATOR has received and 

is sincerely appreciative of many 
greetings and other expressions of good 
will on account of the Christmas season. 
To its subscribers and readers, and to 
all others in the insurance business, we 
extend heartiest wishes for a very Merry 
Christmas. May the business live long 
and prosper! 





T= beckoning finger of publicity 
through an insurance investigation 
has found a willing follower in the per- 
son of Sullivan W. Jones, New York 
State architect, who is conducting an in- 
vestigation of the rates charged by surety 
Companies on bonds for State contracts. 
Because of some peculiarities in the 
New York laws on this subject the rates 
are necessarily higher than in some other 
States. Mr. Jones deftly sidestepped this 





point when he came to it, and is now 
reported to be advocating the abolish- 
ment of the Surety Association of Amer- 
ica and the Towner Rating Bureau, sub- 
stituting for the latter a State institution. 
[It is also said that he will recommend 
that the State discontinue requiring bonds 
on contracts and, in lieu thereof, hold up 
twenty per cent of the contract prices 
until the job is completed. This idea is 
almost too ridiculous to comment upon, 
but seems characteristic of the political 
publicity seeker. He desires, in fact 
must, make some radical suggestion in 
order to win attention, so he does so. 
The fact that the taxpayers may suffer 
makes little odds to him, Mr. Jones has 
it in his power to make recommendations 
which would improve the situation, if it 
needs improvement. But to suggest that 
the State forego protection entirely is 
neither a sound nor reasonable recom- 
mendation. 





HE year 1925 in the life insurance 
field has been a notable one in vari- 
ous ways. It has outdone all previous 
years in the volume of new business pro- 
duced, and has reached a new height in 
the matter of resources.. Many com- 
panies are changing their standard policy 
forms in some details, generally enlarg- 
ing the scope of the privileges of policy- 
holders. A continuation of the tendency 
toward making whole life policies endow- 
ments at eighty-five is noticeable, and 
companies changing their dividend scales 
have generally increased their dividends. 
More and better service to the people is 
thus being rendered by the great institu- 
tion of life insurance. 





Methods of Handling Salesmen’s Expenses 
The traveling salesman’s expense account has 
been made the subject of a report by the Pol- 
icyholders Service Bureau of the Metropolitan 
Life Insurance Company, New York. “Meth- 
ods of Handling Salesmen’s Expenses” is the 
title of this pamphlet, the fifth of the Bureau’s 
series on Management Methods. By drawing 
upon the successful experiences of representa- 
tive companies, the report endeavors to define 
“legitimate” expenses, explains the method 
employed to control and reduce traveling ex- 
penses, and to verify the various items. A 
section of the report is devoted to expenses 
incurred in the operation of automobiles. Charts 
are included in which the forms used by sev- 
eral companies are reproduced. Interested 
executives may obtain copies of the report by 
writing direct to the home office of the Metro- 
politan Life. 


Bill to Codify District of Columbia Insur- 
ance Laws 

Wasuincton, D. C, December 19.—The 
Capper bill providing an insurance code for 
the District of Columbia, which was favorably 
reported in the Senate last session, has been 
introduced by its author, Senator Capper of 
Kansas. 

The measure covers all classes of insurance 
except marine, and fraternal and benevolent, 
which are provided for under existing legisla- 
tion. It is very extensive in scope, covering 
the activities of the Department of Insurance, 
providing a scale of fees to be paid by agents, 
companies, and solicitors, and fixing the tax- 
rate—one and one-half per cent of the net pre- 
miums received on insurance of lives and prop- 
erty in the District. 

Methods of incorporation are designated in 
the bill, which also defines the classes of in- 
surance which can be written by individual 
companies, provides for the paid-in capital 
stock and surplus to be required of companies 
writing the various classes, and codifying the 
law as applying to foreign and alien companies. 

The measure would not affect companies 
already doing business in the District of Co- 
lumbia, so long as they were complying with 
provisions regarding operation. 

A feature of the bill is that liability com- 
panies may write workmen’s compensation in- 
surance, in which point it is in conflict with 
the Fitzgerald bill providing for compulsory 
compensation and insurance, which provides for 
a Federal fund and the barring of companies 
from the business. 


Tax Bill Goes Through 

WasuinctTon, D. C., December 20.—Accept- 
ing without debate the committee amendment 
relieving from all taxation farmers and other 
mutual hail, cvclone, casualty and fire insur- 
ance companies or associations whose income is 
used solely for the purpose of meeting losses 
and expenses, the House of Represen‘atives on 
December 18 passed the revenue bill, which 
now goes to the Senate. 

Under the present law, such companies are 
exempt from tax only if not less than 85 per 
cent of their income is derived from assess- 
ments upon members, and it was contended 
during the hearings of the ways and means 
committee that in years when there were no 
losses the companies were compe'led to pay 
tax upon the interest earned by the money car- 
ried in banks. The change also will serve to 
relieve such organizations from the necessity 
of making income tax returns to the Bureau 
of International Revenue. 





Reliable Life and Accident Men Take 
Group Insurance 

Heeding the advice they are accustomed to 
give to others, the employees of the Reliable 
Life and Accident Insurance Company of St. 
Louis, Mo., have joined with their employers 
in acquiring protection through a group policy 
placed by C. E. Magner, Prudential superin- 
tendent in that city. 
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rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Southland Life’s Radio Health Exercises 


Radio health exercises as broadcast by the 
Southland Life Insurance Company of Dallas, 
Texas, over WFAA, the Dallas News’ and 
Journal, have proven a brilliant success, judg- 
ing by the interest taken in them. There has 
been no apparent slowing down in the num- 
ber of new folk who wish to take the exercises, 
an average of 100 a day writing in for the 
specially prepared exercise charts which are 
necessary in order to intelligently take the 
work as it goes out “on the air.” 

Southland Life spent some five or six months 
in getting ready for the exercises, no small 
amount of time being put in, interviewing pros- 
pective directors. The place was 
Ralph H. Schulze, director of ath!etics for the 
city of Dallas and former member of one of 
Gil Dobie’s famous University of Washington 
football teams. Mr. Schulze was successful 
from the start, having as his helper Miss Madie 
Weaver, pianist for a local dancing school, 
whose work had made her familiar with the 
musical needs of the exercises. 

The exercises were inaugurated October 1, 
and to date nearly 7000 charts have been 


given to 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, asin the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 














sent out, a steady pace of 100 a day being 
maintained. A feature of the work is that the 
Southland Life guarantees that no names re- 
ceived for applications shall be given agents, 
the Southland Life relying on the good will 
established for repayment of the costs of the 
exercises. 

The power of radio is amply witnessed by 
‘he fact that requests for charts have been re- 
ceived from as far as Mexico, Canada, the far 
North West and even New Jersey, and the 
interest in the exercises doubled when it was 
found that classes were being formed in sev- 
eral towns with the taking of the exercises and 
the increase of health work as their objectives. 
A number of schools also have written in that 
they have established the radio health exer- 
cises as part of their curriculum. 

The exercises after January 1 will be sup- 
plemented with regular monthly programs, of 
which music, entertainment and health talks 
will be a part. These programs will be broad- 
cast from three and possibly four stations— 
WFAA, Dallas; WRC, Dallas; WP, Fort 
Worth, and KCRP, Houston. No less than 
300 le‘ters were received after one of these 
preliminary health talk evenings, demonstrat- 
ing that the people of the Southwest as well 
as the East are alive to health matters. 


Provident Relief Increases Capital 

RicHMOND, Va., December 19.—The Provi- 
dent Relief Association has applied to the 
Virginia corporation commission for permis- 
sion to increase its capital from $30,000 to 
$100,000, in order to permit the company to 
extend its operations. The petition has been 
granted, and the company expects tio enter sev- 
eral States in the near future. It is negro 
owned and managed. 


New York Title’s Extra Dividend 

The directors of the New York Title and 
Mortgage Company, Tuesday, December 15, 
declared a quarterly dividend of 4 per cent and 
I per cent extra, an increase from 3 per cent 
for the preceding quarter. 

The dividends are payable January 2, 1926, 
to stockholders of record December 19, 1925. 
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BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for good 
men. Special Agents and District 
Managers can make fine connec- 
tions. Also some good positions 
open in Michigan, Indiana, Illi- 
nois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











Little Rock Life Men to Honor Hugh 
Hart 

LitttE Rock, Ark., December 20.—Officers 
for 1926 were elected by the Little Rock Life 
Underwirters’ Association and plans made for 
a banquet during the holidays in honor of 
Hugh D. Hart, former Little Rock man, who 
is now in New York city, last week at a 
luncheon of that organization at the LaFayette 
Hotel. Gus Bertner, one of the oldest insur- 
ance men in the point of service in the city, 
was elected president; Frank Goodman, first 
vice-president; Gordon H. Campell, second 
vice-president, and W. R. Harrison, Jr., secre- 
tary and treasurer. 

Preliminary plans for the banquet to be ter- 
dered Mr. Hart were made at the luncheon and 
the date will be fixed later. Mr. Hart, who 
was formerly associated with Gordon H. 
Campbell here, is now manager of the New 
York city agency of the A&tna Life Insurance 
Company, and is one of the outstanding fig- 
ures in the insurance business in the United 
States. He will spend the holidays here with 
friends .and relatives. 


Reinsurance Life’s Holiday Remembrance 

The Reinsurance Life Company, of Des 
Moines, of which R. M. Malpas is president, 
has distributed to favored customers and 
friends a handsome and useful device called 
“Smokit.” It has receptacles for cigats, 
cigarettes and matches, as well as a removable 
ash receiver, and it is sure to be appreciated 
by every smoker. 


Life Course in Utah 
Satt Laxe City, Utan, December 19.—The 
University of .Utah’s extension division is gir 
ing a course in life insurance commenciig 
December 28. It will be conducted by meq 
bers of the Utah Life Underwriters’ Assoc 
tion. A big class is expected. 
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REDUCES RATES 


Etna Life Claims Lowest Non- 
Participating Rates 








EFFECTIVE JANUARY 1 





Rates for Participating Policies Unchanged 
—Disabiilty Charges Increased 

Hartrorp, Conn., December 21.—A_ reduc- 
tion in premium which brings its basic rate for 
non-participating insurance below that of any 
other company, is announced to-day by the 
Etna Life. The new schedule will become 
effective January I. 

In a letter to general agents notifying them 
of the various changes in the rate manual, 
Vice-President Kenderick A. Luther points out 
that the extra premium heretofore charged for 
disability number 3 under both participating 
and non-participating policies has been found 
to be inadequate, therefore an increase in this 
rate has been made to correct the situation, 
while at the same time total rates for non- 
participating policies with disability number 4 
have, on the whole, been slightly reduced. 

He also directs attention to the fact that 
with new rates for disability number 3, which 
are now felt to be adequate, the company will 
be able to increase to $50,000 the amount of 
insurance that will be issued on one life with 
this form of disability coverage. 

Rates for participating policies without dis- 
ability benefits are unchanged, and no change 
has been made in the rates for life income 
plans for policies without’ disability benefits. 
On these plans the disability clause number 3 
has been changed to provide that the disabil- 
ity income will cease at maturity of the policy. 


ANNUAL RATES PER $1,000 OF INSURANCE 
Five-YEAR TERM 


Age Old Rate New Rate Reduction 
1) COREE a meee $ 8.06 $ 7.64 
C. SCS eee 8.52 8.32 -20 
| ee eee ees 10.59 10.05 54 
SUS oer ie cca here 16.85 16.50 35 
Mais efoncrsincnaneeoe 36.40 36.08 82 
MopiFiep LIFE 
Age Old Rate New Rate Reduction 
GE Seale ncsisa Sens 9.74 $ 9.60 $0.14 
MS sc erasers areasonic 13.69 13.51 18 
DSc nasa as 21.67 20.89 -78 
OE Sulcncarendon 38.65 37.58 1.07 
Orpinary LIFE 
a Old Rate New Rate Reduction 
a rere $13.48 $13.03 $0.45 
: | COE ee 17.19 16.89 .30 
M65 sch asctd: sei kavecs 23.67 23.40 37 
hie iiendcrere oroave 36.43 35.21 1.22 
Weg ores gt, Mote 59.15 57.28 1.87 
TWENTY-PAYMENT LIFE 
age Old Rate New Rate Reduction 
eras intitee $20.72 $20.27 $0.45 
= ate a cian Wigs oale een 24.71 24.41 .30 
= aw akulivericalareccrelerd 31.14 80.65 49 
Be tht been cs 42.86 41.67 1.19 
SOS arte onan 62.59 61.17 1.42 
Twenty-YEAaR ENDOWMENT 
Age Old Rate New Rate Reduction 
led aa are $40.08 $39.79 $0.29 
 igeepaial eda 40.61 40.31 -30 
ila ee ates 42.82 42.38 44 
Be tP OREN a easy 49.17 48.41 -76 
Wa ie ecto elarcs eas 64.42 63.28 1.14 


s~The Ontario Equitable Life and Accident of 


ate has issued a serviceable wall calendar for 
926, 


City Flag at Half-Mast for Death of Dr. 
J. T. Priestley 

Des Mornes, Iowa, December 21.—By order 
of the city council flags all over the city were 
at half-mast Tuesday, in honor of the memory 
of its most distinguished citizen, Dr. James 
Taggart Priestley, who died Friday, December 
11. The home office of the Royal Union Life 
was closed \he entire day of the funeral, in 
recognition of forty years of service as medical 
director of that company. The executive com- 
mittee of that company, following the death 
of its distinguished medical director, passed 
suitable resolutions in part as follows: 

“The executive committee, officers and em- 
ployees of the Royal Union Life Insurance 
Company learn with sincere sorrow of the 
sudden death of our friend and associate, Dr. 
James Taggart Priestley, associate medical 
director of this company. 

“For nearly forty years Dr. Priestley served 
the medical department of the Royal Union 
Mutual Life Insurance Company and its suc- 
cessor, the Royal Union Life Insurance Com- 
pany, for which he was associate medical di- 
rector and medical counselor at the time of 
his death. 

“We helieve that his career as a medical 
director in the life insurance field has not 
been equaled by any man of his time. His 
splendid reputation, the nationwide regard for 
him, his meritorious work and his contribu- 
tions to medical science are all reflected in the 
records of his particular department and 
testify to his worth and value to the company 
he served so well and to the institution of life 
insurance itself.” 


L. G. Sherman Joins AEtna Publicity 
Department 

The publicity department of the A*tna In- 
surance Company of Hartford, has added to 
its personnel Laurence G. Sherman, who was 
formerly on the copy staff of the Manternach 
Company, advertising agents, of Hartford. 

Mr. Sherman’s experience covers a diver- 
sified range of advertising work, including 
newspaper, direct mail, trade paper and na- 
tional advertising. During the past three years 
he has been engaged on the Fuller Brush & 
Stanley Four-Square Household Tool national 
advertising account’ as well as a considerable 
number of less prominent ones. 





Atlantic Life Agents to Meet in Florida 

Ralph W. Jenkins, supervisor of agents, in 
North and South Carolina, has been promoted 
to general agent. Mr. Jenkins, will represent 
Atlantic Life in Western North Carolina, with 
headquarters at Asheville, beginning Decem- 
ber 1, 1925. 

All Atlantic general agents and other repre- 
sentatives’ of the company who qualified as 
aces during 1925 will attend: the company’s 
annual agent’s convention at the Clarendon 
Hotel, Daytona Beach, Fia:, January 11, 12, 
13 and 14, 1926. - Approximately 100 persons 
will be in attendance, including home office 
officials. ' 


November Life Insurance Sales Show Sub- 
stantial Increase Over Year Ago 

Sales of ordinary life insurance in the United 
States for the month of November are 17 per 
cent more than sales in November, 1924, ac- 
cording to figures just issued by the Life In- 
surance Sales Research Bureau of Hartford, 
Conn. Sales in the month by eighty-one com- 
panies having 88 per cent of the business in 
force totaled $637,023,000 of insurance. This 
is an increase of $92,000,000 over the sales of 
November, 1924. 

For the third successive month cumulative 
sales are 14 per cent more than in the corre- 
sponding period of last year. Sales in the first 
eleven months of this year amounted to $7,262,- 
750,000, an increase of $913,000,000 over the 
same months of 1924. 





Travelers Gets Great Atlantic and Pacific 
Group Policy 

Group insurance covering its forty thou- 
sand employees has been taken out by the Great 
Atlantic and Pacifi Tea Company in the 
Travelers. The insurance becomes effective 
December 31. It protects the families of em- 
ployees in the event of an employee’s death 
from any cause and the employee himself in 
case of permanent total disability before the 
age of sixty. The amount of insurance taken 
out by the company on each employee is to 
be proportioned according to salary and length 
of service. In addition to this protection the 
employees may purchase additional insurance 
in amounts of from $500 to $5000 depending 
on salary received. The volume of insurance 
under the combined plan is expected to total 
more than $100,000,000. 


Big Group Policy 

The Texas & Pacific Railway Company has 
taken out co-operative group insurance for its 
employees amounting to from $8,000,000 to 
$10,000,000 life insurance, the same amount 
accidental death and dismemberment coverage 
and liberal benefits under a health and non- 
occupational accident policy. The insurance is 
with the Metropolitan Life and provides each 
employee insured with a $1000 protection for 
his beneficiary under the ordinary life policy 
and a similar amount in addition if death is 
the result of accident. There are also dis- 
memberment and sick benefits attached to the 
plan. 





Life Presidents’ Proceedings Issued 
The: printed proceedings of the nineteenth 
annual convention. of the Association of Life 
Insurance Presidents, held at the Hotel Astor, 
New York, on December. 3 and 4, 1925, were 
issued on Saturday, December 19, and copies 
are now being mailed to life insurance execu- 
tives and agents, supervising officials, libraries, 
insurance . journals and. daily newspapers 

throughout the United States and Canada. 
The volume comprises 202 pages, with index, 
and in addition to.the usual record of proceed- 
ings contains a complete list of .association 

publications available for free distribution. 
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ILLINOIS BANKERS’. REIN= 
SURANCE 





Proposed Change from Stipulated 
Premium to Regular Life Basis 





MINORITY OPPOSITION 





Small Group of Policyholders Raise Ob- 
jections Which Seem Not Well 
Founded 
The stir occasioned by the announcement of 
the directors of the Illinois Bankers Life As- 
sociation, of Monmouth, IIll., that a new regu- 
lar legal reserve life insurance company would 
be organized with the end in view of absorbing 
and reinsuring the business of the association, 
was evidently started by those who have not 
the best interest of sound life insurance at 
heart. Actuarial science has proved beyond a 
peradventure that the interest of the insured is 
best protected under the legal reserve plan of 
insurance. The acceptance of this tenet has been 
borne out in recent years by the increasing 
number of capably run fraternal orders and 
assessment associations which are valuing their 
policies on either a legal reserve basis or on 
a reserve basis closely approximating the legal 
reserve in its fundamental aims. THe Sprc- 
TATOR, throughout its existence, has always set 
forth the legal reserve method as the ne plus 
ultra in sound life insurance. It has, however, 
from time to time recognized the fact that cer- 
tain assessment and fraternal orders, capably 
managed by reputable men, have carried into 
effect plans which provided for the ultimate 

adoption of the old-line principle. 


AN EsTABLISHED COURSE 

In this connection it is interesting to note 
that in many cases where the associations have 
recognized this fact, they have, in the course 
of time realizing the greater stability and the 
more lasting beneficence to policyholders of old 
line insurance, reorganized their companies and 
transferred to the legal reserve plan. The pro- 
posed transfer of the Illinois Bankers to the 
legal reserve basis is, therefore, but the con- 
tinuance of the tendencies of progressively 
managed assessment societies. 

The opponents to the plan to be placed be- 
fore the policyholders of the Illinois Bankers 
Life Association by the officers and directors 
of the association seem to be confined to eleven 
policyholders in or around St. Louis, who 
represent but about $25,500 of the $115,000,000 
of insurance in force, and who, it is just 
possible, are misled by a lack of knowledge 
of sound life insurance and are motivated by 
some insurance specialist who has a personal 
interest in the frustration of well-meant plans 
for the best interests of the policyholders of 
the association. 

One of the objections advanced by these 
opponents is the acquiring of the company by 
the officers and directors and a limited num- 
ber of other persons who have subscribed to 
$100,000 of capital stock. Some of them main- 
tain that if the company had been reorganized 


as a mutual life insurance company, they would 
have maintained no objection to the transfer 
Some of these policyholders seem not to be 
informed regarding the law of the State of 
Illinois which provides “that before any life 
insurance company goes into operation, under 
the laws of this State, a guarantee capital of 
at least $100,000 shall be paid in money and 
invested in the stocks of the United States or 
of this State, or of any city or town in this 
State, estimated at their market value, or in 
such stocks and securities as may be approved 
by the Insurance Superintendent, or in mort- 
gages being first liens on real estate, the said 
real estate being worth at least twice the 
amount of money loaned thereon.” 


StaTE Laws 

The laws of several States authorizing stip- 
ulated premium and assessment associations to 
reorganize under the legal reserve life insur- 
ance laws of the State require such legal re- 
serve company to operate as a mutual life in- 
surance company. On the other hand, the 
American insurance history shows a number of 
assessment insurance companies have reorgan- 
ized as mutual legal reserve life companies 
and later on reinsured into a capital stock 
company. It is not known whether it is the 
intention of the new Illinois Bankers Life In- 
surance Company to issue non-participating or 
participating life insurance policies or both. 

The plan contained in the contract which will 
be sent to the policyholders of the Illinois 
Bankers, which has received the approval of 
the Director of Trade and Commerce, seems 
to be eminently fair and amply protects and 
increases the protection afforded the policy- 
holders. It calls for the organization of a 
stock company having an initial paid-in cap- 
ital of $100,000, with $50,000 surplus, to oper- 
ate on the legal reserve plan, into which the 
business of the association will be transferred. 
This legal reserve company will assume all 
the obligations of the association and carry out 
to the letter all the terms of all the policies 
of the association which are in good standing 
at the time of the reinsurance. No premiums 
or assessments will be changed. The new com- 
pany grants each member the privilege of 
transference without medical reexamination, 
but it does not force the transfer of any mem- 
ber to the legal reserve plan. 


RENEWAL CoMMISSIONS 

The renewal commissions of agents under 
existing contracts are assumed by the new 
company. The legal reserve company will pay 
into the assessment fund $450,000 which shall 
be used for the benefit of the members of the 
association in good standing at the time the 
contract goes into effect, and for their benefit 
only. This provision, togetner with the suc- 
ceeding one, which provides that the funds of 
the association at the time the contract takes 
effect and any additions thereto shall be con- 
sidered as trust funds and be used for the 
benefit of the association members in good 
standing, amply and liberally provides for the 
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faithful performance of the obligations of the 
society and nullifies any contention on the part 
of disgruntled members or publicity-seeking jp. 
surance demagogues that the proposed plan jg 
an effort on the part of the officers to secure 
the assets of the association and its members, 

As a further check on the advocates of the 
plan and as a further evidence of their good 
faith, the contract expressly provides that its 
transactions are to be carried out and fulfilled 
under the supervision of the Mlinois Insurance 
Department. This, indeed, should be alone 
sufficient to: reassure existing: policyholders as 
to the plan’s soundness, as well as to the good 
faith of the directors of the new company in 
offering this opportunity to secure what js 
scientifically and practically gecognized as the 
soundest of life insurance... The contract also 
embodies all of the requirements for transfer 
as provided in the insurance laws of the State 
of Illinois, which are as exacting as are the 
laws of any State in the Union. In evidence of 
this may be cited the provision in the contract 
permitting existing policyholders to reinsure 
their insurance in any company they may de- 
sire, if notice is filed within ten days after the 
transfer or reinsurance shall be approved by 
two-thirds of the policyholders. Section 16 of 
an act of 1893 relating to life and accident in- 
surance on the assessment plan, as amended, 
provides the following: 

No such corporation organized under the 
laws of this State shall transfer its risks to, 
or reinsure them in any other corporation, un- 
less the contract of transfer or reinsurance is 
first submitted to and approved by a two-thirds 
vote of a meeting of the insured, called to con- 
sider the same,-of which meeting a written or 
printed notice shall be mailed to each member, 
certificate or policvholder at least thirty days 
before the day fixed for such meeting. If such 
transfer or reinsurance shall he approved, 
every member, certificate or policyholder of 
the corporation, who shall file with the secre- 
tary thereof, within ten days after the meeting, 
a written notice of his preference to be trans- 
ferred to some other corporation than that 
named in the contract shall be accorded all the 
rights and privileges, if any, in aid of such 
transfer as would have been accorded under 
the terms of such contract had he been trans- 
ferred to the corporation named therein. No 
such corporation organized under the laws of 
this State shall transfer its risks or assets, of 
any part thereof, to or reinsure its risks or 
any part thereof, in any insurance corporacion 
of any other State or country which is not at 
the time of such transfer or reinsurance author- 
ized to do business in this State under the 
laws thereof. . 


Joins Washington Life and Accident 

Claude P. Kendall, formerly connected with 
the home office of the Prudential Insurance 
Company, Newark, N. J., for more than twet- 
ty-four years as clerk, division manager, and 
manager of claim department, has resigned and 
is now associated with the Washington Life 
and Accident Insurance Company, Chicago, Ill 


—The regular quarterly dividend of $4 per share 
and $2 extra, both payable December 31, has beet 
declared by the Travelers Insurance Company. The 
Travelers Indemnity Company is to pay the extra 
to the Travelers Insurance Company as of Decent 
ber 22. 











Ma 


D 
tary 
was 
the 
Hig! 
Con 
You 
Cast 
Wor 
$10 
Com 

TI 
estin 
for 
estin 
A b 
fast- 
ideal 

Al 
the s 
Mart 
city; 
ruth, 
pany 
Mem 
ner, 
Comy 

Th 
Mr. 
cessf; 
that 
the ¢ 
he sa 
try’s 
in a 
tages 
a car 
posse: 

The 
body 
Entri 
sever; 
well 
two. 
to Lit 
Tenn. 


-submi 





